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INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 
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Insurance Company of North America 
PHILADELPHIA 


This Company is now in its 128th year—has paid every loss without fuss or red tape. 
Today it is stronger than ever to meet the complex needs of the hour. 
Capital - - - $ 5,000,000 
Losses Paid Over 211,000,000 





























= “THE OLDEST AMERICAN STOCK INSURANCE COMPANY” 
= Metropolitan Managers Marine Department Manager Brokerage and Service Department 
=! DARBY, HOOPER & McDANIEL PLATT, FULLER & CO. _CHARLES F. ENDERLY, Mer. 
= 59 John Street 27 William Street 111 William Street 
| New York 
FIRE AUTOMOBILE MARINE 
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Entered as second-class matter June 23, 1879, at the Post Office at New York, N. Y., under the Act of March 8, 1879 
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ONLY RURAL OLD LINE 
COMPANY | 


Lew Participating rates; deuble indemnity insurance; shertest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attraetive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager ef Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 


SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 


Insurance in Force 


$99,000,000.00 — 














HARRY L. SEAY, President 
J. W. HURST, Jr., Secretary 

















The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 


(7/1 
er 
IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 


CAPABLE AGENTS WANTED 




















FIREMAN’S FUND 
INSURANCE COMPANY 


CAPITAL 
SURPLUS 
RESERVES 
ASSETS 


$ 3,000,000 

6,000,000 
10,000,000 
22,250,000 


FIRE AUTOMOBILE MARINE 














Exclusive Working Rights 


AND 
Strong Helping Plan 


in a rich and prosperous district are 
available to a life insurance salesman, who 
is a salesman, as a representative of a 
strong mutual company. 


One of America’s Greatest 


Write XYZ, care of THE SPECTATOR 











NATIONAL FIRE 


INSURANCE UNDERWRITERS 
OF PENNSYLVANIA 
Cc. H. MILLER, Pres.-Treas. W. P. LEWIS, Secretary 
FINANCIAL STATEMENT 


ASSETS 
Municipal Bonds and Stocks‘(Market Value) 
Cash on hand and in ban 


Reserve for unpaid losses 
Reserve for unearned premiums 


$450,531.79 


JAMES R. SKINNER 


Managing Underwriter 
EVANS BUILDIN WASHINGTON, D. C. 


Risks accepted throughout U. S. and Canada 
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. "OCKET STATISTICS EVERY INSURANCE MAN 
Relating to the Insurance Business 7 Who travels as Solicitor, Auditor, 


THE SPECTATOR COMPANY Inspector or Adjuster is 
Has issued its standard annual statistical publications as follow;: ELIGI B 1 F E 


THE FIRE INSURANCE POCKET INDEX, showing the condition of e 
the principal stock fire insurance companies in comparative form TO THE 


THE LIFE INSURANCE POLICYHOLDERS’ POCKET INDEX I S T ling Men’s A iation 
showing the financial condition and business transactions of Ameri- owa tate rave 1g Cll S SSocia 10 
can and Canadian life insurance companies in comparative form ‘“‘Oldest and Best’’ 


for five years. 
POCKET REGISTER OF LIFE ASSOCIATIONS, showing the condi- Accident Insurance at Cost 


tion and business stipulated premium assessment and fraternal 
associations; comparative tables for five years. Never Exceeded $9.00 per year 
THE POCKET REGISTER OF ACCIDENT INSURANCE, showing Weekly Indemnity $25.00 


the condition and business of stock and assessment accident in- 0 
surance companies and associations transacting personal accident Death Benefit $5,00 $10,000 


insurance; comparative tables for five years. 
THE HANDY CHART OF CASUALTY, SURETY AND MISCELLA- Insurance to November Ist, 1920, for $2.00 


NEOUS INSURANCE COMPANIES IN AMERICA, showing 

detail condition and business of about 100 companies transacting Write for Application Blank 
various classes of business in comparative form for ten years; H. E. REX, Sec’y-Treas. DES MOINES, IOWA 
also additional table listing 184 companies not writing multiple 
casualty lines, or whose operations are more limited, showing 
one year’s figures only. 


The above publications contain the statistics of the companies, compiled from 
official reports, and include the transactions of 1919. The tables are made up in con- 
venient pocket form, having serviceable manila covers, and are invaluable to insurance 


men of all classes for ready reference. ‘These publications are frequently spoken of as “s ° 

“Spectator Charts,’’ and have become standard authority because of their trust- 

worthiness and the convenient manner in which they are made up. rs | Tre ! jt ant 
- PRICES 

In Manila Cover’ - - - - - - - - 50 cents 


In Flexible Pocketbook - - - $1.00 ( 
THE SPECTATOR COMPANY Anstvance Company 


Sennen Sener: 135 WILLIAM STREET, 
INSURANCE EXCHANGE. NEW YORK , 


INCORPORATED - 1872 
PAID FOR LOSSES 


High Class Salesman Wanted  $112,397.573.17 


i Credit I 
tose Anatonte Conte Insusanes STATEMENT JANUARY 1,1920 


Credit Insurance begins where Fire Insurance stops—after 


merchandise has left the protection of four walls, and been CAPITAL 

turned into accounts. $ 5 9 O O 0,0 O O ‘ O O 
And American Credit Insurance does far more than merely RESERVE FOR ALL OTHER LIABILITIES 
provide for the payment of abnormal losses. It establishes 17 1 g 1 3 O 2. 3 7 
a safe credit basis. It promotes the means to prevent losses. a * 

It eliminates waste, and reduces the failure rate. NET SURPLU 


Thus, when you sell American Credit Insurance, you are -_ Be O 1 O 376. yg 1 

selling a constructive and highly desirable Service needed 2 

and wanted by the leading Manufacturers and Jobbers. 

This calls for integrity and ability of the highest order— 33,2 O 1 eC y 8.8 8 

for an Al salesman. To such a man we can offer an un- 

usual opportunity. THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 31st, 1919 

Since January Ist the Capital Stock of the 


THE AMERICAN CREDIT | Company has been increased to $10,000,000. 


The Company now owns 


IN DEM NITY COM PA NY $10,000,000 U.S. Government Liberty Loan Bonds. 
of NEW YORK _ E. M. TREAT, President Home Office, One Liberty Street 
415 Locust Street. 91 William Street New York City 

St. Louis, Mo. New York weneen avaancemteen. deem 


INGRAM & LERCH, Managers 210 Sansome Street 
76 West Monroe St., Chicago, Ill. San Francisco, California 























Commission basis only. 


Offices in all Principal Cities 
Boston Office Marine Department 


J 
A. B. Treat, Gen’! Eastern Mor. ROGERS & HOWES, Managers = WM.H.McGEE & CO.,Gen’l Aéts 


Ba 4 Liberty Square, Boston, Mass. 15 William Street, New York Cit 
91 William Street New York eee 
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Henry M. Schnarr 


Horace R. Wemple 
Secretary=-Treasurer 


President 
FIRE 
RE=#=INSURANCE 


NORWEGIAN ATLAS INS. -CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York 








New York 








Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 

— ae guaranteeing a fixed monthly income to 
Annuities Certificates your family in event of death or to your- 
self in case of disability or old age. 

Life Certificates 10 year term, Whole Life and Endowment Plan. 


. ° rs ° ° teei tec= 
Combination Sick, Accident Annuity fion ‘against loss of 
3 cagroager time from_ sickness 

and Funeral Benefit Certificates or Accident and a 
Funeral Benefit Paid 

on death from any cause. 


PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 














An up-to-date progressive association possessing the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 
Economical Management. 

INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 


CAPITAL SUBSCRIBED $1,000,000 ASSETS, April 30, 1920, $1,289,215 
PAID IN, $852,365. NET SURELUS, $420,098 


A WORD TO AGENTS 


YOU WANT MORE BUSINESS—SO DO WE! 
OUR INTERESTS ARE MUTUAL. IT IS 
OUR BUSINESS TO HELP YOUR BUSINESS. 
WE NOT ONLY WRITE RESIDENTIAL AND 
BUSINESS PROPERIES IN CITIES AND 
TOWNS, BUT WE HAVE AN ESPECIALLY 
GOOD PLAN OF FARM INSURANCE. ASK 
US ABOUT IT 
TORNADO INSURANCE WRITTEN AT LOW 
RATES, WITH LIBERAL CONCESSIONS 
FOR USE OF COINSURANCE CLAUSES. 
FIRE, AUTOMOBILE, HAIL, CYCLONE 
AND FARM RISKS COVERED 









SFY PENINSULAR FIRE INSURANCE COMPANY 
GRAND RAPIDS > MICHIGAN OF AMERICA 
Houseman Bldg., Grand Rapids, Michigan 


COLON C. LILLIE, President J. FLOYD IRISH, Secretary and Managing Underwriter 























Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and: 
commission. In writing give full details, past 
history and reference. Address, | 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 





Live Men Can Double Their Income 


selling our 


~ MONTHLY PENSION BONDS 


(copyrightea) 


Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 


W. W. LANE, Secretary. A. E. WERKHOFF, President. 








Look up the record of 14 years’ successful life insur- 
ance service of the 


FORT WORTH LIFE 


Fort Worth, Texas. 


Then write concerning an 
Attractive Contract to sell 
Popular Policies at 
Reasonable Rates in 
Prosperous Territory in Texas 





COMPANY 


Incorporated 1851 


ESTERN ASSURANCE 
OF TORONTO 


FIRE, AUTOMOBILE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1920 


EA ee rela esa io a oie a itn ore: Wiseisin Niels $4,973,932.20 
SURPLUS IN UNITED STATES. ...........c0s00 $1,900,899.73 
TOTAL LOSSES PAID IN UNITED STATES FROM 

1674700) 1BI9 INCLUSIVE... .o.5 0s oc nsw dicwec ss $45,676,033.35 








* EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 
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Extracts from Report of Examination of 


Southwestern Life Insurance Company 
By the State of Texas, June 28, 1915. 


“Tt is noteworthy that this Company was organized 
without any promotion expenses.” 

“T beg to report further that I find the Company in 
2xcellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 
vision. 


HOME OFFiCE, DALLAS, TEXAS. 


WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI, WEST VIRGINIA 


Guaranteed low cost policies. As good as we can make them. 


Any one of the above is an absolutely first class opportunity. li 
your record is clean and you can furnish evidence of your Ability as a 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice-President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 





The Rookery, Chicago 
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NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt 
56 Richton Ave., Detroit, Mae 72 Kilby Street, Boston, Mass. 
FRANK G. DELA HUNT, 

720 Racine fost, Milvaukee, Wie 


ERIK LINDSKOG, Speda 
7 W. Lake Bt. Minnespolis, Mins 


W. P. RAY, Special t 
Terre Haute, i 





Cc. C. CRAND, 
$2. SRANDAL tpt tame 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 














WAwiED: PRODUCERS OF GOOD "BUSINESS IN 
INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 








SALESMAN OPPORTUNITY 
We can use some high eee stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, -_ our 5% Farm Mortgage Bonds. 
rite for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 
Wilbur Wynant, President. 











WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY « » «= DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY = = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 





Once More It 


LEADS THEM ALL IN KANSAS 





Of eighty-seven old line Life Insurance companies writing 
ordinary business in Kansas during 1919 official advices from 
the State Superintendent of Insurance again demonstrate the 
choice of the people of its Home State to be 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 
WICHITA KANSAS 

















THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER . 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established * 1869 





LONDON GUARANTEE & ACCIDENT CO., Ltd, Enaano® 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKA “ _— & SMITH. 
434 Walnut Street, Philadelphia, Pa. 


Residen 
ELMER A. LORD & CO, R Resident Managers 145 Milk Street, Boston, Mass. 

















The greatest automobile 
state in the Union today 


is Ohio. 


The largest and strong- 
est automobile insurance 
company in Ohio is 


The Great American 





Full coverage automobile insur- 
ance at reduced rates. 





MANSFIELD,OHIO. 




















LE ROY, OHIO 


Net Amount of Unpaid Losses and Claims...... $217,611.53 
Reserve for Unearned Premium . : . 2,976,740.82 
Federal, State and other Taxes dee “ae aeceind:. 43,673.33 
All other claims. 67,194.01 


F. H. HAWLEY, President 
J. W. CROOKS, Treasurer 


OHIO FARMERS INSURANCE COMPANY 


STATEMENT DECEMBER 31, 1919 
New York Basis 


Organized 1848 


Reserve for Emergencies............- $125,000.00 
Net Surplus.. = ..1,441,459.55 
Surplus to Policyholders. ai aise ti atecactyeas wave eae 
Admitted Assets....... 


$1,566,459.55 
$4,871,679.24 


W. E. HAINES, Secretary 
N. R. CHALFANT, Asst. Sec’y. 











Surety and Fidelity Bonds 


Casualty Insurance 





American Bonding and Casualty Company 


AMERICAN CONDE 


CASUALTY / COMPANY 
SIOUX CITY 





Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President 


Over $850,000.00 in approved securities on 
‘deposit with Iowa Insurance Department for 
protection of policyholders. 


Assets June 30th, 1919 - $1,707,890.53 


The unprecedented growth of this company is 

evidence of the quality of our Service. Agents 

are invited to avail themselves of this service 
where we are not represented. 
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WM. B. CLARK, President 


1819 - 1920 


Olaramy clbietehasemr-belem@)s\cmm 4o--bas 
of Service 


Losses Paid over $183,000,000 








THE PROVIDENT LIFE AND TRUST 
COMPANY OF PHILADELPHIA 


(Penna. ) 


Provicent agents are selling not only pro- 
tection but satisfaction. The policy-holder 
who matures a Provident Long Endowment 
is a center of Provident influence in his 


community. 


Protection + Thrift = Satisfaction. 

















_MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? If so, 
read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which the weekly indemnity will of at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
— WHY should any man be satisfied with a policy that would do 
ess 5 

Annual Premium, Age 35, Ordinary Life, $128.05; 
ment Life, $167.10; Twenty-Year Endowment, $235.1 

General Agents wanted in the following States: Pennsylvania, 
2 eo Kansas, Michigan, Ohio and the District of ees So 

esse 


UNITED LIFE AND ACCIDENT INSURANCE Co. 
Home Office, United Life Bidg., Concord, New Hampshire 


a Twenty-Pay- 





In 1919 


44 General Agencies paid for 
$88,000,000 
Standard Business 


Dividend Scale Maintained, Surplus Increased 








New England Mutual Life Insurance Co. 
Boston, Mass. 























THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An “Old Line’”’ Legal: Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested. 








ee 




















Kristiania Shipping, Insurance and Trading Co. A/S 


acre aoe 
— 











KRISTIANIA 


(27, Karl Johansgate) 


Insurance and Reinsurance Managers and Brokers 
Facultative Reinsurance and Obligatory Treaties Negotiated 


“CLARO”, KRISTIANIA 
TELEGRAMS:| wrROUTING AVE.,’? LONDON 


Manager (Insurance Branch): H. C. O. Sidney 


ee 
oe 











LONDON, E. C. 2. 


(65, London Wall) 
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PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


LOUIS NAROWETZ, President 


108 So. La Salle Street CHICAGO, ILLINOIS 








THE SPECTATOR 








SAFETY for 
THE WIDOW’S MONEY 


Through The, 


° MONTHLY 
* INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 Louisville, Ky: 











PORTUGAL SPAIN 


J. Forcada 


Praca do Municipio, 12-13, 
Lisbon (Portugal) 


Underwriter = Settling Agent 
Insurance Broker 


J. FORCADA & C’° 


Barroeta Aldamar, 2, 
Bilbao (Spain) 


Insurance and Reinsurance 























NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


Cc. P. STEWART, PRESIDENT 
F. L. BROKAW, TREASURER 


GRESHAM ENNIS, Vicr-Pres. 
J. B. GUTHRIE, Secretary 


Pacific Coast Department, 
140 Sansome St. 
San Francisco, Cal. 
SEELEY & CO., Manacers 


Western Department. 
Insurance Exchange Bldg., 
Chicago, II 
H H. INGALLS, MANAGER 














‘* Strong as the Strongest” 


The Northern Assuratice Co, 
(Ltd. of London) 
Organized 1836. Entered United States 1854 


Lossespaid, - - 2+ «© « . 
Losses paid in United States . ° és 


$113, 000,000 
$42,000,000 


Eastern and Southern Departments: 


55 JOHN STREET = = = NEW YORK 
CALEDONIAN INSURANCE COMPANY 


OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: CALEDONIAN BUILDING, 50-52 Pine Street, N. ¥. City 


CHAS. H. POST, U. S. Manager 
R. C. CHIISTOSHER, Assistant U. S. Manager 
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JOSEPH FROGGATT & CO. | 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


25 CHURCH STREET 
NEW YORK 





CILICAGO 
Insurance Exchange Building 


SAN FRANCISCO 
Call Building 


NEWARK 
Firemen’'s Insurance Building 





A dollar saved 
is a dollar earned 


We have reorganized the 
methods or have installed 
entirely new systems in 
the offices of one hundred 
fifteen insurance organ- 
izations and in most cases 
the z2vestment made in 
our service has been re- 
paid the first year and in 
a number of cases one 
hundred per cent has been 
realized on the investment. 


JOSEPH FROGGATT 


President 


re 








| General ceident 


FIRE AND LIFE 


i pASSURANCE CORPORATION, Lid. 


oe RICHA2DSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 














TO LIFE AGENTS 


Hitch your wagon to a starl’’—In other words—join forces with a Company hav- 
ing a record of unprecedented success—The Great-West Life Assurance Company. 
Unusually attractive opportunities occur for competent men at the present time. 
— et with liberal contract, and eminently desirable Policies to sell are avail- 
able with— 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office, Winnipeg. 
Branch Offices in the United States. 


90 Griswold Street, Detroit, Mich. Equity Block, Fargo, N. D. 
912 Andrus Bldg., Minneapolis, Minn. 





THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society for Women in the World 


A **Millionaire’’ Fraternal Benefit Society 
The Rates are Adequate 
The Membership is over 220,000 
The Reserve Fund is more than “512, 000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 
Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 





ILLINOIS LIFE 


INSURANCE COMPANY 


CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 











HOME LIFE INSURANCE CO. 
NEW YORK 
WM. A. MARSHALL, President 


The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40, 000,000, or 68% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, NEW YORK 
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THE SPECTATOR 


The circulation of the publications of Thé 
Spectator Company, including THe SPECTATOR, 
amounted for the year ending January 1, 1920, 
to 1,247,605 copies, averaging about 24,000 
weekly. These standard publications, cover- 
ing life, fire, casualty and miscellaneous insur- 
ance, are recognized as authorities in their par- 
ticular lines, and many have received the en- 
dorsements of the United States Government 
and State Insurance Departments. The statis- 
tical and historical records of the various in- 
surance companies, news and _ educational 
articles, and convincing arguments rendering 
the prospective mind receptive to the solicita- 
tion of insurance men, are thus given wide 
public circulation, constituting the most valu- 
able SERVICE to the insurance companies. 

Tue Spectator, eStablished in 1868, is a weekly 
journal devoted to wey the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 


Four ollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHERS 


135 WILLIAM StreET, New YorK 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 
Loughton T. Smith 
Secretary 


Charles H. Nicoll 
Vice-President 
Robert W. Blake 
Treasurer 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1920, by The Spectator Company, New York 











No. II 


JULY 8; 


Vous €V. 1920. 


.. American fire insurance companies, 
which has been followed by the entrance 
of a strong group of American compa- 
nies into a considerable number of for- 














LE world-wide investigation of 1n- 
surance conditions made on behalt 


eign countries, signalizes a great change 
in the traditions and habits of companies 
of the United States, and reflects the 
ereatly altered conditions abroad due to 
the World War. The German reinsur- 
ance companies formerly transacted im- 
mense amounts of business in other coun- 
tries, but the prejudices which have arisen 
against such companies because of the 
War, have brought about opportunities 
for American companies which never be- 
fore existed. Some of the great compa- 
nies of the United States, realizing these 
conditions, and recognizing that the op- 
portunity of a lifetime confronted them, 
have taken advantage thereof, and either 
individually, or as members of groups 


represented by a single company in such 
a group, have established agencies in a 
considerable number of foreign countries. 
This was not done without a close exam- 
ination of the laws and the possibilities 
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for business in each case, and it is con- 
fidently expected that this group of great 
companies will reap a degree of success 
commensurate with the enterprise which 
they have displayed in thus stepping into 
the breach made by the withdrawal of the 
German companies. It is rumored that 
the latter are anxious to re-establish them- 
selves in other countries, but it seems 
likely that the American companies will in 


most cases be given the preference. 
A MONG those occupations that are 
gaining at the expense of the less 
attractive vocations, insurance stands out 
prominently. With the exception of bond 
salesmen and automobile workers, it is 
doubtful whether any occupational group 
in the past two years has been so swelled 


by recruits from older callings as in- 
surance. This tendency is not new, but 
recently it has become more pronounced. 
Of all people to enter insurance, farmers, 
professors of science and trained technical 
experts are leaving their peculiarly spe- 
cialized fields to find the greater reward 
for intelligent application that they see 
in the big and ever growing bigger pro- 
fession of insurance. A_ considerable 
proportion of the graduates of our tech- 
nical schools who would normally look 
forward to departmental, research or 


Government bureau. work have re- 
belled at the ‘veil of poverty” 
which has become the  distinguish- 
ing embellishment of those once 


highly desired positions, and are turning 
to insurance, more especially to life insur- 
ance. There they expect quickly to earn 
a competence, as many of their fellows 
have already done. A reason that so 
many successful men are to be found in 
the ranks of life insurance is certainly 
that so many of the entrants to the pro- 
fession are not content with the little 
things of life. 

AXATION of individuals, as well as 

of corporations and partnerships, 
has come to occupy such a place in the 
life of our people since the war began 
that all are more or less interested in 
anything promising to ameliorate tax 
conditions. It is pleasing, therefore, to 
note that politicians with an ear to the 
ground are making declarations in favor 
of the simplification of taxing methods. 
There is certainly room for much simpli- 
fication, and also for a considerable _re- 
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duction in taxes, if economies can be in- 
troduced in the administration of the 
government. It is to be hoped that the 
talk of simpler and more reasonable tax- 
ation will not subside before there is 
some real accomplishment in these direc- 
tions. 
OW that the summer season has 
begun, the usual number of acci- 
dental deaths from drowning may be ex- 
pected. The average death rate among 
white males of ages fifteen to nineteen 
years, according to the records of the 
Metropolitan Life Insurance Company, 
is thirty-one per 100,000 living. It is 
found that the death rate among girls 
and young women is only about one- 
tenth as large from this cause. As the 
greater proportion of drowning deaths 
occur among boys and young men, the 
subject is of more general interest to the 
industrial insurance companies than to 
others, when viewed from the underwrit- 
ing standpoint. The figures derived by 
the Metropolitan Life are from the oc- 
currence of 8854 deaths during a period 
of nine years. 


N unusual situation has occurred in 
the fire insurance business of Phil- 
adelphia. The companies there complain 
that their office forces are swamped with 
work. When asked the reason for this, 
they ventured the following explanation. 
Philadelphia is well known as a city of 
homes. Some time ago a great campaign 
was started in that city to induce renters 
to buy their homes. The campaign was 
eminently successful and with the result 
that real estate values have mounted enor- 
mously within the last year. A great 
number of homes have been and still 
are changing hands, and this is where the 
work for the insurance companies begins. 
So rapidly has property changed hands 
within the last twelve months that hun- 
dreds of policies have received several en- 
dorsements. A condition like this is bad 
in more ways than one for the insurance 
companies. It not only keeps large office 
staffs busy with work that brings no fi- 
nancial benefit to the companies, but it 
is providing a good footing for that bug- 
bear of insurance companies, the moral 
hazard. Prices advancing at such a rate 
as they are in Philadelphia are sure to 
swing far beyond the real value and then 
settle back with a jar; which will suggest 
arson to the weaker owners. 
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JUDGE HEDGES’ ADDRESS 





Stability and Wealth of the Northwest 
Recognized 





INVESTMENTS MUST BE PROTECTED 





Life Insurance Companies Help to Bind Various 
Sections of the Country Together 


In his address before the Northwest Congress 
of Life Underwriters at Sioux Falls, S. D., last 
week, Judge Job E. Hedges, general counsel for 
the Association of Life Insurance Presidents, 
said that the huge amount of policyholders’ 
funds invested in the Northwest indicated the 
confidence of the life insurance companies in 
the stability and wealth of that territory, and 
he emphasized to the members of the Congress 
the need for the mainteriance of adequate legis- 
lation to protect such investments. 

“Investments can neither be properly invited 
nor protected without the underwriting and 
stabilizing of consistent, comprehensive and 
sane legislation,” said Judge Hedges. ‘‘Invita- 
tions to invest without laws to protect is like 
selling bonds without a mortgage. The seller 
may have the mental excitement of a transac- 
tion; the buyer includes a misplaced hope in 
the inventory of his estate. The gold brick 
artist pleasantly remembers his victim but never 
respects him.” 

Judge Hedges said that the sturdy courage 
which vitalized the spirit of the invading men 
and women of the Northwest is still exemplified 
in their successors, who retain the old sense of 
perspective of their forefathers. ‘Nothing is 
gained which is not preserved, whether in the 
realm of ideas or of physical conditions.” 

“East is West and West is East” was the title 
of Judge Hedges’ address, which dealt, in part, 
with the bridging of the two sections of the 
country through the operations of the life in- 
surance companies. 

Judge Hedges said, in part: 

Oh, east is east and west is west, and never the twain 
shall meet 

Till earth and sky stand presently at God’s great 
judgment seat; 

But there is neither east nor west, border nor breed 
nor birth 


When two strong men stand face to face, tho’ they 
come from the ends of the earth —Kipling. 

Transfusion of blood has saved and invigorated 
many. Science has not disclosed how temperaments 
have been affected by this transmission. The result 
may have been too intangible for record. While, as 
a lawyer, I was not in extremis from lack of life 
insurance information, transmission was applied in 
my case some two years ago through the infusion of 
a retainer by the Association of Life Insurance 


eee 
Insurance Sales Letters 


oom, the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, “‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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Presidents. The scientific record value in my case 
is that the transfusion was effected. I can testify, 
for the purpose of record, that it accomplished more 
than was professionally intended. It has aroused an 
enthusiasm for, and broadened the scope of, a new 
field of investigation, inspiring an interest which I 
did not think would progress to the point of satura- 
tion. Service can be purchased. Confidence and 
enthusiasm are a natural growth. It follows that my 
appearance to-day is not the perfunctory acceptance 
of a complimentary invitation, but a hearty response 
coupled with a desire to make a modest contribution 
to a field already invaded in a discussion by some of 
the brightest minds. 

You men, who, as a matter of contract, in the 
soliciting of life insurance are supporting yourselves 
and your own, thus adding to the strength of the 
companies which you serve, have an added impetus 
inspired by the high standpoint of betterment in 
human society. You are members of a_ profession 
whose fundamentals are unassailable and whose _ re- 
wards are a just mingling of the dollar mark with 
human weal, 

Judge Hedges then presented some interesting 
data proving the importance as an_ essential 
section of the country of the six States covered 
by the Congress, and accentuating their relative 
productivity and progressiveness. As to in- 
vestments, etc., of life insurance companies, he 
said: 

On December 31, 1917, in the States of Minnesota, 
Wisconsin, Iowa, Nebraska, North Dakota and South 
Dakota, the total investments by life insurance com- 
panies carrying about three-quarters of the life in- 
surance in force in those states, were $713,968,503. 
The chief item in these investments is that of real 
estate mortgage loans, largely on farms, of course, of 
$429,339,288. The next largest item is investments 
in interstate railroad stocks and bonds allocated on 
mileage bases within those states, this sum being 
$173,402,110. Add to this, investments in stocks 
and bonds of railroads wholly within your respective 
states of $31,686,919 and you have a total of $205,- 
089,029, backing the railroads in their development 
of your section. Add again an investment in State, 
county and municipal bonds of $13,999,538, an in- 
vestment in other stocks and bonds and other assets 
wholly within these states of $11,259,553, with an 
investment in real estate of $7,465,500, collateral 
loans of $700 and cash of $2,712,367. Then add 
amounts advanced to policyholders in the way of 
either policy loans or premium notes of $44,102,526 
and you have the ingredients of the remarkable total 
of $713,968,503, first given. Calling your mind back 
to my original statement about the differentiation be- 
tween distribution of reserves and investments in the 
East and the West, let me say that these total invest- 
ments of $713,968,503 are far in excess of the re- 
serves underlying the life insurance in force in your 
section. Remember, too, that these figures do not 
embrace the total investments of all the life com- 
panies doing business in your states. There are still 
to be thrown in, for good measure, the uncomputed 
investments of companies holding one-quarter of the 
insurance in force in the Northwest. 

The huge investments above indicated measure the 
confidence of the life insurance companies in the 
stability and wealth of your rare territory. 

The appeal of life insurance is direct and con- 
vincing. Its accomplishments are stimulating and 
satisfying. This gathering will not have performed 
its full function if we confine cur entire thought to 
our chosen field of business activity. Is there in this 
country a West always to be distinguished from an 
East, a North and South never to merge, and geo- 
graphical conditions impossible of common thought? 

Our extremes will disappear and seem as childish 
prattle if we view them through the mystic glass re- 
flecting a common Americanism. That Americanism, 
viewed in right high spirit, will furnish the solvent 
for all difficulties and become a_ standard toward 
which the back is never turned. Sense, good temper. 


* adequate reasoning, facing facts, and the horror of 


untruth are all the elements needed. 
This country has grown through community of 
effort. It has succeeded through co-operation. The 
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PERFECT 
PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE - 


gives you something absolute- 
ly new and different to talk 
to.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
Our agency contracts 


Accident and 


panies. 
are as liberal as can be made. 


WRITE AND WE WILL TELL 


You More ABOuT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 
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Pittsburgh, Pa. 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Financial backing on a liberal pasis. 
Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








best of the past must be preserved as the stepping 
stones for the future. The stream can never be 
crossed if we are afraid of getting wet in using these 
stepping stones. My appeal to you, and I hope it 
may not be needed, is for dedication to a common 
purpose, which means the best in American life, 
traditionally and presently. The sentiment of com- 
mon serious purpose is more effective than the un- 
reasoning cheers of the crowd, attractively but dis- 
honestly led. The problems of capital, the problems 
of labor, the problems of profit and of reward, the 
conflict of contending interests, can never be settled 
finally except when viewed from the commen stand- 
point of a common Americanism. 





Federal Reserve’s Policy Forms 
The Federal Reserve Life Insurance Com- 
pany of Kansas City, Kan.,. is now issuing 
policies which contain a graded death benefit 


clause and provide for a survivorship dividend 
to be paid at the end of five years. The pol- 
icies are free from restrictions as to military 
and naval service. 

Fraternal Reorganization Accomplished 

Jesse S. Phillips, State Superintendent of 
Insurance, recently took possession of The 
Catholic Relief and Beneficiary Association, a 
fraternal benefit society with home offices in 
the Merchants Bank building, and at once 
acted to reorganize and transfer the member- 
ship to the American Insurance Union, a fra- 
ternal benefit society with home offices at 
Columbus, Ohio, recently licensed to transact 
business in the State of New York. Im- 
mediately upon taking 














with The Lincoln. 


field men. 


tions sent in is but 3.7%. 


It will pay you to— 


**THEY CAN’T BEAT 
US ALL” 


You have every man now working 
with The Lincoln National Life pull= 
ing for you the minute you link up 


Many fellows who were plugging along at a hit and miss 
gait have snapped into line as big producers, because 
they have joined this great combination. 


Lincoln Life officers have carried rate books them= 
selves, and the heads of The Lincoln Life Agency Depart= 
ment know the advantage of counseling with their 


This matchless support is backed up by modern policy 
forms, and the Lincoln Life rejection rate on all applica= 


possession this morning 
Superintendent Phillips 
entered into a contract 
with the American In- 
surance Union whereby 
the life insurance of all 
members of The Catho- 
lic Relief and Bene- 
ficiary Association is to 
be continued by the 
American until mid- 
night July 15, 1920, and 
thereafter as to all 
members who accept 
before July 15, 1920, 
the benefits of the con- 
tract by paying assess- 
ments based upon the 
step rate table set forth 
in the contract. Under 
the contract the mem- 
bers of subordinate 
councils who accept the 
contract thereby be- 
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come chapters of the 
American Insurance 








Lincoln Life Building 





The Lincoln National Life Insurance Co. 


“Its Name Indicates its Character” 


Fort Wayne, Indiana 


Now More Than $135,000,000 In Force 


Union, and are imme- 
diately invested with all 
the powers, privileges 
and benefits of other 
chapters of the Ameri- 
can Insurance Union. 
This is the sixth re- 
organization of delin- 
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quent fraternal societies which Superintendent 
Phillips has approved. 


AMERICAN LIFE CONVENTION 


Programme of Fifteenth Annual Meeting, 
to Be Held September 22-24 


The fifteenth annual meeting of the American 
Life Convention will be held at the Muelebach 
hotel, Kansas City, Mo., on September 22-24. 
The programme prepared is as follows: 


WEDNESDAY, SEPTEMBER 22 

Welcome address, with response by Frank P. 
Manly, president Indianapolis Life Insurance Com- 
pany, Indianapolis, Ind. 

Annual address of the president, H. W. Johnson, 
president Central Life Insurance Company of Illinois, 
Ottawa, III. 

“Renewals and Conservation of Business from the 
Standpoint of the Company and from the Standpoint 
of the Agent,” by Archibald A. Welch, vice-presi- 
dent Pheenix Mutual Life Insurance Company, Hart- 
ford, Conn. 

“Real Estate and Investments. (1) City Property. 
(2) Farm Property. (3) Method of Obtaining 
Same,” by J. C. Claassen, secretary Peters Trust 
Company, Omaha, Neb. 

“The Double Indemnity Benefit,” by George Gra- 
ham, vice-president and actuary, Missouri State Life 
Insurance Company, St. Louis, Mo. 

THURSDAY, SEPTEMBER 23 

“The Fundamentals of the Life Insurance Con- 
tract,” by B, R. Nueske, president Old Colony Life 
Insurance Company, Chicago, III. 

‘Value of Special Training for Salesmen,” by T. 
W. Appleby, secretary and agency manager, Ohio 
National Life Insurance Company, Cincinnati, Ohio. 

‘Best Method of Acquainting the Public with the 
Benefits of Life Insurance,” by Emmet C. May, 
president Peoria Life Insurance Company, Peoria, 
Ill. 

“Accident and Health Insurance in Connection 
with the Life Policy,” by H. G. Scott, vice-president 
and secretary Reliance Life Insurance Company, 
Pittsburgh, Pa. 

FRIDAY, SEPTEMBER 24 

“Co-Insurance and Reinsurance of Excess Risks,” 
by N. J. Frey, secretary Wisconsin Life Insurance 
Company, Madison, Wis. 

Business session; election of officers. 

The Legal Section will meet on September 
20 and 21. Monday evening the members of the 
Legal Section and the members of the Kansas 
City Bar Association will dine together. This 
will be the usual round table session, Dan W. 
Simms, counsel of the Lafayette Life Insurance 
Company, Lafayette, Ind. presiding.. Hon. 
Henry J. Allen, Governor of Kansas, will ad- 
dress the joint meeting. 

Prepared addresses will be presented at the 
sessions Monday and Tuesday. Among the 
speakers will be the following: W. H. Hine- 
baugh, general counsel, Central Life, Ottawa, 
Ill.: H. B. Arnold, general counsel, Midland 
Mutual Life, Columbus, Ohio; W. Calvin Wells, 
general counsel, Lamar Life, Jackson, Miss. ; 
Alfred Hurrell, third vice-president and general 
solicitor, Prudential Insurance Company, New- 
ark, N. J.; Fred H. Aldrich, general counsel, 
Northern Assurance Company, Detroit, Mich. ; 
Robert Stone, general counsel, Kansas Life, 
Topeka, Kan.; John L. Cutright, editor of the 
Legal Bulletin of the American Life Conven- 
tion, Omaha, Neb. 
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WANTED 


to get in touch with Life 
Insurance cAgents and 
General Agentsfor State 
of Illinois by growing, pro- 
gressive Company~. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 











MASTERFUL AGENTS BREED 
RESENTFUL PROSPECTS 


Manhattan Life Points Out Dangers of 
Solicitor Openly Taking Charge of 
the Interview 

The Manhattan Life in its agents’ bulletin 
sets forth the following very interesting point 
of view with regard to interviews: 

The masterful agent sometimes overplays 
his hand in taking charge of the interview in 
the first two minutes of approach. Some 
prospects are resentful at once, if they become 
immediately conscious that the agent is at- 
tempting at a bound to dominate their will 
and break down opposition. 

On the other hand there are prospects who 
will refuse to give the agent the attention 
which his mission calls for unless they at once 
are made to feel that the salesman knows his 
business and cannot be brushed aside by any 
of the time-worn excuses for refusing to in- 
sure. 

A life insurance salesman, however, must 
certainly secure the prospect’s respect, other- 
wise whatever he may say will go for naught. 
That is the reason that the courteous and yet 
persistent form of approach pays dividends 
in the long run. Selling life insurance should 
be handled as a straight out and out business 
proposition between man and man. 

As an agent of the Manhattan Life you do 
not have to excuse your appearance or beg the 
prospect’s pardon for taking up his valuable 
time.. Your time is just as valuable to you as 
his time is to him. 

You are trying to interest him in a propo- 
sition which cannot well result in anything but 
his own good. It is not like selling him a 
commercial product which may or may not be 
a profitable investment for him. Let him ap- 
preciate that fact. 

The sense of security and satisfaction which 
an adequate amount of life insurance will give 
a policyholder should be worth more to him 
than any dividend refunds which the company 
will pay him from time to time under his pol- 
icy. You know that even if he does not realize 
it at first. 

If you antagonize him through careless han- 
dling, no matter what you say to him will then 
be viewed with an aspect of distrust. There- 
fore be courageous and sure of yourself, but at 
the same time courteous. 

Some men are natural born life insurance 
salesmen, but others have to learn the quali- 
fications through experience. Many agents 
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seem to know at once the right way to handle 
a prospect, and so their time is not much 
wasted. They can unconsciously place them- 
selves in the other fellow’s shoes and figure out 
automatically just what the effect of what they 
have in mind to say will be upon him. 

They miss the proper effect at times, but 
in the long run they are right. They can look 
at the other fellow’s viewpoint toward life 
insurance and realize intuitively just what his 
objections are to the plan proposed. 


New Officers of Southland Life 

The directors of the Southland Life of Dat- 
las, Tex., have elected Lawrence M. Cathles 
as vice-president and actuary, have accepted 
the resignation of J. W. Hurst, Jr., as secre- 
tary, and have elected to succeed the latter 
the former assistant secretary, P. N. Thevenet. 
Mr. Hurst’s resignation was brought about by 
his contemplated return to Scotland for an 
indefinite period, and is much regretted by his 
associates. Mr. Thevenet has been assistant 
secretary since January, 1915, and he had for- 
merly been secretary of the Sam Houston Life. 

The election of Mr. Cathles as vice-president 
and actuary adds to the strength of the com- 
pany’s organization. Mr. Cathles has attained 
eminence as an actuary in both Great Britain 
and America, is a fellow of the Faculty of Ac- 
tuaries of Scotland, and a fellow of and one 
of the governors of the American Institute 
of Actuaries, as well as a member of other 
actuarial and statistical societies. He came to 
America seventeen years ago to become as- 
sistant actuary of a New York company, later 
serving as actuary of the Franklin Life, but 
for the last twelve years has filled the position 
ot secretary and actuary of the Southwestern 
Life of Dallas. 


Pocket Register of Life Associations, 1920 


The Pocket Register of Life Associations, 
1920, has been issued by The Spectator Com- 
pany, New York, and presents a great amount 
of condensed information concerning the stand- 
ing and business of stipulated premium, as- 
sessment and fraternal life insurance associa- 
tions in America. The statistics are shown 
in comparative form for the principal or- 
ganizations for each of the five years, 1915 to 
1919 inclusive, giving their premiums and as- 
sessments, other receipts, total income, 
amounts paid to members for claims and other- 
wise, amounts paid to agents and medical ex- 
aminers, expenses of management, total dis- 
bursements, amounts of assets, liabilities, num- 
bers of certificates in force, amounts written 
and amounts in force at the end of each year, 
as well as ratios showing the death rates per 
$1000 of mean insurance in force yearly. 

This useful publication contains forty pages, 
and the tabulations are divided into the follow- 
ing general groups: Statistics of stipulated 
premiums companies; statistics of business life 
associations, and statistics of fraternal orders. 
There is also a list of State insurance officials 
and a page of explantory notes. 

The Pocket Register of Life Associations 
is issued in two bindings, the price in manila 
cover being fifty cents per copy, and in flexible 
pocket book one dollar per copy. Orders will 
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be promptly filled by The Spectator Company, 
135 William street, New York. 


Journal of the Institute of Actuaries 

The April, 1920, number of the Journal of 
the Institute of Actuaries (England), being 
Part I of- volume LII, has been issued. Among 
the contents are noted papers or treatises upon 
“The Reversionary (or Prospective) and Col- 
lective Methods of Valuing Widows’ Funds,” 
by Charles E. Howell, M.A., LL.D.; “A New 
Method of Valuing Policies in Groups,” by 
H. L. Trachtenberg, B.A., A. I. A; “Valua- 
tion of Redeemable Securities with Allowance 
for Tax”; “Unemployment Insurance Bill”; 
“Some Further Suggestions on the Subject of 
Approximate Valuations,” by Alfred Henry, 
F, I. A.; “National Health Insurance Bill, 
1920”; Legal Notes, by William C. Sharman, 
F. I. A.; “Pulmonary Tuberculosis: Mortality 
After Sanatorium Treatment,’ by M. D. 
Bardswell and J. H. R. Thompson. 

This number also contains correspondence on 
“The yield of a redeemable bond when income 
tax is taken into account,” and comments upon 
the admission of women to membership, results 
of the examinations of Ig19, lectures on statis- 
tics, etc. 

Copies of this Part, at $2.50 each, may be 
obtained through The Spectator Company, New 
York. 


—H. McCormick and Louis Harding have been ap- 
pointed assistant secretaries of the Scottish Union and 
National’s American branch. 





CONFIDENCE 


Years of Faithful service and 
cooperation and_ honorable 
business dealings have gained 
for this Company the un- 
questionable standing and 
confidence of its policyholders 
and agents. 








Attractive general agency con- 
tracts with unusual oppor- 
tunities for reputable, industri- 
ous salesmen desiring perma- 
nent connection with a strictly 
aggressive Company. Modern 
policies containing Double 
Indemnity and Total Dis- 
ability features. 


Write for information 
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FIDELITY MUTUAL 





Leaders Club Convention at Atlantic 


City a Marked Success 





ASPECTS OF SALESMANSHIP 





Talks from Various Viewpoints Delivered by 
Agents Who Have Specialized 


Instructive discussions by managers, agents 
and sales experts from other fields than life 
insurance marked the closing sessions of The 
Fidelity Leaders Club Convention held last 
week at the Hotel Chalfonte, Atlantic City. 

Dr. John A. Sturuson, director, School of 
Life Insurance Salesmanship, Carnegie In- 
stitute of Technology, in his talk on the 
psychology of selling life insurance, gave an 
excellent outline of the application of the 
fundamentals of psychology to the everyday 
work of the life insurance salesman. Other 
interesting papers were read by F. X. Quinn, 
vice-president, Fidelity Mutual, on the bank- 
ing functions of life insurance funds, and 
by E. W. Marshall, assistant actuary of the 
Fidelity, who, basing his calculations on the 
company’s past record and the comparative 
growth of a number of billion dollar compa- 
nies, showed by charts and figures that the 
Fidelity would be in the billion dollar class at 
the end of the next twenty years. In a dis- 
cussion of ways and means of securing settle- 
ment with application, T. L. Wardlaw of 
Columbia, S. C., put the matter very tersely 
when he said, “I sell my business F.O.B. Phila- 
delphia, not C.O.D. Columbia.” 

The Thursday morning meeting was fea- 
tured by a wonderful presentation of life 
insurance to cover inheritance taxes by G. W. 
Porter of New York City, who, in an actual 
demonstration, brought out the strong points 
of a very thorough canvass of a prospect for 
that kind of business. 

Frank H. Sykes, manager of agencies, 
briefly referred to the splendid success of the 
service system through which the Fidelity 
agents last year were furnished with more 
than 34,000 direct leads. 

A sales demonstration on business insur- 
ance was presented by J. M. Bloodworth of St. 
Louis, and W. K. Miller of the claim depart- 
ment read a very instructive paper on Federal 
tax laws and the proceeds of life insurance 
policies. Thursday afternoon was devoted to 
a rapid-fire, three-minute selling talk contest, 
in which different agents presented new and 
crisp talking points. The prize winner was 
J. A. Houston of Spokane, Wash. Harry C. 
Spielman, manager of educational department, 
Remington Typewriter Company of New York, 
and a writer and speaker of note, brought an 
inspiring message in his talk on personality 
as a basic factor in selling. The convention 
was not by any means all business, the high 
light of the entertainment programme being 
Fidelity Night, a highly enjoyable evening of 
entertainment staged in the Rose Room of 
Hotel Traymore. A supplementary feature of 
the convention was a talk by Nelson M. Tay- 
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lor of New York on the science of approach. 
The Heron Trophy and the application-a-week 
medal were both won by Wilson Slick of 
Johnstown, Pa. 


Endorsements of Standard Spectator Leaflets 

H. M. Solenberger, general agent for the 
Mutual Benefit Life at Springfield, Ill., re- 
cently inquired of one of his agents concerning 
the usefulness of two of the leaflets written 
by W. T. Nash and published by The Specta- 
tor Company, viz., “The Cost of Dying” and 
“One Farmer’s Experience with Life Insur- 
ance.” The agent replied that he was pleased 
with them, and that: 

The former had a decided influence in the 
case sold in February, and I think both were 
factors in the farmer case just received. As 
you well know, I spent some time with both, 
then mailed the leaflets with the request that 
the parties carefully read and study them. 
The ease with which both cases were con- 
cluded leads me to think these leaflets valu- 
able, and their use from now on will be quite 
frequent. 

Mr. Solenberger states that the applications 
referred to were for $25,000 each. 

As to the leaflet, ““The Cost of Dying,” E. E. 
Cantrell, general agent for the Northwestern 
Mutual Life at Springfield, Ill., says that his 
agency has been using it for some time, and 
continues : 

I wish to say that this publication has been 
the means, directly and indirectly, of closing 
some large cases for this agency. While it is 
not always possible to get a prospect to read 
printed matter, I find “The Cost of Dying” 
valuable, nevertheless, because it gives the 
agent so many new and strong arguments 
which he can use in his own way. This leaflet 
is bound to be of great assistance to any agent 
who will use it properly. 


Guardian Life’s Sixtieth Anniversary 

On the sixteenth of July, 1860, the Guardian 
Life Insurance Company of America issued 
its first policy contract. To commemorate the 
sixtieth anniversary of that event, July has 
been designated as ‘Policyholders’ Month.” 
From 1860 to 1920, thousands of Guardian 
policies have been issued, and to-day there is 
more than $200,000,000 of Guardian insurance 
in force. A special drive is to be promoted in 
the way of getting policyholders to talk insur- 
ance to their friends and obtain applications 
from them. 


R. D. Lay Elected Vice-President 
Robert D. Lay, heretofore secretary of the 
National Life of the U. S. A., Chicago, has 
been honored by the directors by election as 
vice-president, as well as secretary. This is 
a fitting recognition of the excellent work Mr. 
Lay has done and is doing for the National, 
which has produced most excellent results, 

with even greater promise for the future. 


New Fraternal in Arkansas 
Judge John R. Gilchrist has formed what is 
to be known as “The United Brotherhood of 
Arkansas” at Malvern, Ark., an insurance 
company somewhat on the order of the Mutual 
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Aid Union. The officers of the organization 
are: John H. Roseberry, president; John R. 
Gilchrist, secretary-treasurer; R. P. Goodman, 
R. J. Kight, Robert S. Smith, Jr., S, B. Baker, 
J. Elmo Young, James Childers, T. J. Fowler, 
T. W. Jones, J. E. Stanley, directors. 


J. Stanley Edwards’s Western Tour 

The schedule of association visits to be made 
this month by President Stanley Edwards of the 
National Association of Life Underwriters is 
as follows: Sheridan, Wyo., noon meeting 
July 12; Billings, Mont., evening meeting July 
12; Great Falls, Mont., evening meeting July 
13; Butte, Mont., evening joint meeting July 
14, Butte and Helena associations; Spokane, 
noon meeting July 15; Seattle, noon meeting 
July 16; Tacoma, evening meeting July 16; 
Portland, noon meeting executive committee, 
evening meeting association, July 17; San 
Francisco, noon meeting July 19; Los Angeles, 
noon meeting executive committee, evening 
meeting association, July 20; Salt Lake, noon 
meeting July 22; Ogden, evening meeting July 
22; Boise, Idaho, evening joint meeting July 
23, Boise and Idaho Falls associations; Twin 
Falls, Idaho, noon meeting July 24. 


Revised Limits for John Hancock 
The John Hancock Mutual has revised its 
limits. On new applicants 15-19; $20,000 (no 
term insurance); age 20-24, $50,co0; 25-34, 
$100,000; 35 to 49, $150,000; 50 to 54, $80,000. 
Age 54 is the highest at which term insurance 
is granted. 


Roosevelt Life of St. Joseph, Mo. 


A newly-organized old line, legal reserve life 
insurance company at St. Joseph, Mo., is styled 
the Roosevelt Life Insurance Company. 


—A. S. Caldwell, manager of the life department of 
the Provident Life and Accident Insurance Company 
of Chattanooga, is among those attending the Demo- 
cratic convention at San Francisco, 





The Best Evidence of 
Efficient Service 


During 1919 the representatives of the 
Massachusetts Mutual delivered policies 
aggregating $131,103,768—an increase of 
more than 100% over the amount de- 
livered in 1918. Of this over 35% was 
upon the lives of persons already insured 
in the Company. Less than 1% of the 
total premium-paying insurance in force 
was surrendered and only slightly more 
than 1% was allowed to lapse. There 
could be no better evidence that the 
faithful and efficient service of the Massa- 
chusetts Mutual is appreciated by its 
policyholders, who are its staunchest 
friends and most enthusiastic advertisers. 


Joseph C. Behan, 
Superintendent of Agencies 
Massachusetts Mutual Life 

* Insurance Company 


Springfield Massachusetts 
Incorporated 1851 
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NEW YORK SURVEYS 


Incurred vs. Earned.—The Street was in- 
terested in the reaffirmation of his decree by the 
Commissioner of Arkansas that the companies 
reduce premiums in that State. The whole thing 
turns on the method by which profits should be 
determined. It would almost seem that there 
were sufficient 
incurred method and the earned method to show 
just which is the correct way. 

To the Broker.— Why does not the 
brokers’ association of this territory emulate 
their cousins across the water and establish 
prizes for examinations? The latter have just 
held their second examinations, which show an 
increased number of entrants over the first with 
very satisfactory results. 





statistics in existence on the 


In the Matter of Coinsurance,—lIt will 
come to pass in the course of time, and the 
recent decision of the appellate division only 
hastens it, that all policies of insurance will 
be written on a basis of coinsurance. We think 
the phrase itself will pass away. It has done 
more harm than good, but some simple, under- 
standable language will be used, stating that the 
policy is issued with the consideration that in- 
surance is equal to ninety per cent of the value. 
It will also state that if at the time of the fire 
insurance be not equal to that amount the in- 
sured will recover the proper| proportion. What 
we should do now is to get away from coin- 
surance and work the matter out on a more 
common sense and more easily understood line. 


The Fire and the Use and Occupancy 
Loss.—An interesting fire, furnishing fairly 
complete statistics, has recently occurred, and 
for the benefit of all should be given a fairly 
wide circulation. It will be sufficient to state 
that the engine house in which the fire occurred, 
and to which it was confined, was of brick con- 
struction with plank on a steel truss roof, the 
floor being part plank on timber construction 
and part plank on concrete arch. The building 
was occupied by the electric power plant of the 
mill and the fire pumps’were in the basement. 
The rest of the story tells itself. “It originated 
in a clothes locker in the basement, due prob- 
ably to spontaneous ignition of oily clothing in 
a wooden locker, and worked up through a trap- 
door over the steam trap, communicating to a 
wooden platform over the switchboard at the 
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Lorth side of the first floor. The excessive heat 
caused the roof trusses to buckle and drcp the 
roof, carrying a section of the north wall, which 
fell, burying the switchboard. Fire was con- 
fined to the west section of the power house. 
Work of cleaning up and salvaging was started 
at noon on Monday. The turbine was started 
and fifty per cent of the mill in operation on 
Tuesday at 7 A. M. Power company installed 
direct to switchboard and power was tested 
Tuesday afternoon. Mill operated in full on 
Wednesday. Large generator was wet; Corliss 
engine needs extensive repairs; temporary roof 
is under construction. All protection was re- 
stored at noon Tuesday. There were no sprink- 
lers in the building. Loss by fire, estimated, 
$30,000 to $40,000. Use and occupancy loss, 
estimated, $15,000 to $20,000. 

A New Extinguisher.—There has 
passed examination by the Underwriters’ 
Laboratories a new type of extinguisher 


just 


which is worthy of notice from its original 
method of operation. It was developed in 
order that an extinguisher might be avail- 
able where there were very low degrees of 
It has tested down to 
45 degrees below zero with most excellent 
The device is operated as follows: 


temperature. been 
results. 
The extinguisher is inverted, thus following 
the usual method of the older types. This 
inversion causes a heavy weight to fall. In 
double firing pins, thus 


falling it strikes 


causing detonation of the primers. This 
detonation ignites a smokeless powder. 
Gas from the burning smokeless powder 
It lifts 
the powder screen cover and bursts a con- 
cave scored lead diaphragm. It emerges 
into a central tube, opens a trap and passes 
upward through the 


passes through a powder screen. 


fire-extinguishing 
liquid into a space above the liquid inside 
the extinguisher shell and thus creates an 
initial operating pressure. It also ignites 
the meal powder paste, which insures the 
ignition of all the five fuses which are pro- 
vided, because this paste enters the powder 
Some years ago we saw 
suggested by the cartoonist 
Goldberg, which seemed to have some of 


core of each fuse. 
a device as 


the points of this one; the cartoonist, how 
ever, was only joking, while in this case it 
is an actual which has 
The use of powder is, 


device stood the 
most severe tests. 
after all, an ancient idea, since over two 
hundred years ago there was a device put 
on the market for an automatic ex- 
tinguisher in which powder was the start- 
ing agent. 

Women in the Business.—There are some 
indications now that a_ sufficient time has 
elapsed since the armistice was signed to show 
that the movement which started in favor of 
wamen during the war is not maintaining its 


full force. This is true not merely in the in- 
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surance business but in the business most closely 
approaching it, that is banking. Whatever 
value there be in the observation it is quite 
evident if one chooses to look into it a little. 


CHICAGO AND THE WEST 

Authority of Illinois Fire Marshal Cur- 
tailed— Heretofore the Illinois Fire Mar- 
shal has had authority to require a dilapi- 
dated building to be repaired at once, on 
the ground that it was a menace to ad- 
jacent property, or in the event of the 
owner’s refusal to comply with the Fire 
Marshal’s request, he had the authority to 
order the property removed. This section 
of the fire Marshal law has been declared 


unconstitutional by the Illinois Supreme 
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Court, the opinion of the court being that 
this law authorizes arbitrary power to de- 
the property rights of citizens, 
which the legislature condemns as uncon- 
stitutional, State Tire Marshal Gamber 
will ask the Supreme Court to grant a re- 
hearing. 

Illinois Federation Holds Annual Meet- 
ing.—The annual meeting of the Illinois In- 
surance Federation was held last week in 
Chicago, and the following officers were 
elected: President, H. C. Badgerow; vice- 
presidents, R. W. Troxell, F. Y. Coffin, D. 
T. Tanner, W. A. Bartlett, C. W. Olson. 
Executive committee: G. D. Webb, J. D. 
Adderly, W Fetzer, S. E. Moisant, N. C. 
McLean. Directors: C. H. Burras, L. M. 
Drake, G. A. Gilbert, H. G. Kornblith, S W. 
Law, A. O. Burdick, M. P Cornelius, G, H. 
3achelder, C. W. Seabury, E. A. Ferguson, 
N. W. Shade, W. E. Hodnett, S. T. Peter- 
son, W. A. Holland and H. H. Cleaveland. 


termine 


BOSTON AND VICINITY 

Superintendent Abbott Retires.—‘Sam”’ 
Abbott, for two generations superintendent 
of the Boston protective department, has 
retired, in the fulness of nis powers and re- 
spected by all. He is succeeded by Deputy 
Superintendent H. E. Thompson. He re- 
ceives a pension, his due for forty years’ 
service, and a check for $1000. Mr. Ab- 
bott was a_ splendid disciplinarian 
brought the department to a high state of 
efficiency. 


and 


Several Hotel Fires—A crazy youth—a 
the fire in a 
3oston hotels during the past 


deserter from 
number of 
week without inflicting much damage ex- 
cept to the nerves of the community. He 
He only wanted to see the fire 


navy—set a 


confessed. 
engines assemble, and he did. 

Howard Case Advanced.—Howard Case, 
for some years with the Underwriters Bu- 
reau of New England, has been appointed 
general inspector, in association with J. 
Walter Davis, superintendent of the special 
risk department of the Boston. 

-J. C. Hood & Co., general fire and casualty 
agents in Jackson, Miss., have purchased a two-story 
building on Capital street and will occupy the lower 
floor. 
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Fires From Sun’s Rays 

A press dispatch recently told of the de- 
struction of sisal and other property at Galves- 
ton, Tex., by a fire which was caused by the 
focusing of the sun’s rays through a glass sky- 
light on a wharf. Attention is directed to this 
danger in the new edition of Fire Insurance 
Inspection and Underwriting, by C. C. Do- 
minge and W. O. Lincoln, recently published 
by The Spectator Company, as follows: 

Sun’s rays focused through imperfect prism 
or bull’s-eye glass, such as in skylights, have 
ignited celluloid goods, clothing, etc. The fire 
record shows a number of fires resulting from 
the action of the sun. 





—Richard W. Simons has resigned as special agent 
of the Fire Association of Philadelphia. 
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War Risk Insurance in 1919 


found a tabulation of the 
premiums received and losses paid in the 
United States by fire and marine insurance 
companies transacting war risk insurance. The 
figures are taken from the company reports 
as filed with the New York Insurance Depart- 
ment. 


Below will be 


Ratio 
of Losses 
Name and Location Net Net to Pre- 
of Company Premiums Losses miums,% 
“Etna, Hartford..... $228,505 $1,958 8 
Alliance, Phiia...... 52,848 564 1.0 
Alliance, London.... 553 33 5.9 
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Columbia, Jersey City 3,802 14 3 
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Commonwealth Fire, 
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Connecticut, Hartf’d. eer 
Continental, N. Y... —34,98% — ...... 

Eagle, Star & British 

Dom., London.... | 
Equitable F. and M., 

Providence ....... i eee ate 
Federal, Jersey City. 1,097 33 3.0 
Fidelity-Phenix, N.Y. —13,365 ........ eae 
Fire Reassur., ’Paris. 376 141 37.5 
Firemans Fund, San 

PTBRCICO oscce0ss 54,372 42 
Franklin, Phila. —1,797 ==. aan 
Globe Nat’l, Sioux 

PERU dion sichwiena's oe Bir wide 
Glens Falls, Glens F. 138,249 1,884 l 
Globe & Rutgers,N.Y. “A oe ee 
Great American,N.Y. 163,528 430 2 
Hamilton, New York. BCG = | swiesiers Eee 
Home Fire and M., 

San Francisco.... oS (ne 
Home, New York... —84, 504 Se enh 
Imperial, New York. 6,277 25 4 
ins. Co. of N. A., 
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Jakor, Moscow ..... <=) err 
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London Assur., Lon. —14,733 33 cae 
Marine, London .... 799 33 4.1 
Massachusetts F. and 

Oe ee eee oe 
Mercantile, N. Y.. —6,3865  ...... 
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National, ‘Hartford... 36,593 489 1.3 
Nat’! Liberty, N. 11,290 247 29 
Newark, Newark. —348 ...... 

Niagara, New York. ee 
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North Brit, & Mer- 
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Northern, London... 23,896 09 2.1 
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Pacific, New York... 7,848 16,524 210.7 
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Peoples Nat’l, Phila. ki 

Phenix, London ... 29,068 3,251 11.2 
Pheenix, Hartford... <3 er 
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Providence Washing- 
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Prudential Re. & Co., 

Lee | a er 
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Bankers Fire Licensed in Pennsylvania 

The Bankers Fire of Lincoln, Neb., has re- 
cently received its license to operate in Penn- 
sylvania. It has already received numerous ap- 
plications for agencies in that State, and it is 
anticipated that the company will soon have a 
very large and profitable premium income in 
that commonwealth. Its latest statement shows 
assets of $1,000,000. I. W. Rockey is man- 
aging underwriter and H. W. Kenyon is secre- 
tary and general manager of the Bankers Fire. 


Hall & Henshaw to Have New Quarters 

Hall & Henshaw of New York have leased 
through the Charles F. Noyes Company from 
the Underwriters and Credit Bureau, at an 
aggregate rental of $75,000, the ground floor at 
21 Platt street for eleven years. Hall & Hen- 
shaw will occupy the space in connection with 
the adjoining premises just leased through the 
Noyes Company in the new “Eckert building,” 
occupying the block front on Gold street from 
John to Platt street. 


Hartford Fire Promotions 
John J. Purcell, assistant general agent of the 
Hartford Fire in Chicago, has been appointed 
general agent of the Sterling Fire and of the 
Federal Insurance’s Western department, and 


Thursday 





will take up his new duties with the beginning 
of August, making his offices in Chicago. 

John H. Griffin, vice-president of the North- 
western Fire and Marine, is to be general agent 
for the Federal for the Northwestern field, with 
headquarters in Minneapolis. 


New Fire Official in Texas 
Frank Soape has been appointed chief inspec- 
tor of the fire prevention bureau of the Fire 
Insurance Commission of Texas. Mr. Soape 
has had several years’ experience in newspa- 
per work. 


Handbook for Fire Insurance Surveyors 

Under the above title, a convenient guide to 
fire risks in London, England, and vicinity has 
been issued by Dawbarn & Ward, Ltd. It em- 
braces more than 150 pages of descriptions of 
various classes of properties and hazards which 
are to be found in and about London. The 
price of this little book is but $3.50. 


American Fire Reinsurance Company, Iowa 

The American Fire Reinsurance Company 
of Davenport, Ia., is in process of organization, 
with $1,000,000 capital and $1,000,000 surplus. 
David E. Spahr is promoting it. 
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CO-OPERATION IN LIFE 
When the Multitude all Act Together 
Any Achievement is Possible 


REAL AND SYMBOLIC 


A Milky Way Tourist Who Needed «a Purse and 
Made a Discovery 


TOWERS, 


If a tourist from the Milky Way, holding a 
return trip ticket around the Solar System, 
could hit New York and Broadway, no doubt 
the sky-puncturing business buildings would 
gain his first consideration, just as these vast 
towers would first attract his eye. If he were 
supposed to know nothing much of earthly 
things, we can imagine that as he looked at 
the most wonderful of the cloud-jostling pin- 
nacles of lower Broadway he would believe 
that there was the stone and iron embodiment 
of a chain of many silver, gold and diamond 
mines. Or, perhaps, he would think that the 
almost fabulous wealth lavished in building 
such a star-elbowing tower was a monument 
of man’s mighty efforts in some line of vast 
commerce, 

“Here,” might say the tourist, “must be the 
giant token of earth-girdling railroads and 
ocean-bridging ships; wheeled steam Cyclops 
and mightier propeller-churning steel levia- 
thans.” 

If the visitor were informed that he had 
another guess coming, he might say, “Then, 
no doubt, this eye-lifting structure is a vast 
insignia of the combined power of the many 
merchants who sell, doubtless, in all parts of 
the world to the wealthy these giant motor car- 
riages, the more valuable, as you have told me, 
frequently costing as much as the wage of the 
skilled mechanic who helped build it for some 
seven years or more.” 

“Not so,’ would reply the earth 
“Come with me to this window and 
show you!” 

“Shoe-strings, tooth-picks, pins, cakes of 
bottles, 


guide. 


I will 


soap, brass hooks and eyes, babies’ 
tooth-brushes—yes, and there is the very thing 
I have need of—a small leathern bag for hold- 
ing the coins of you earth chaps and which 
are rattling around in my pocket.” 


DEALING WitH THE MULTITUDE 
“Precisely,” would reply the guide. “No 
man, woman or child looks into this window 
without seeing some little thing he or she needs 
or wishes—and nothing costs more than ten 
cents! This store and others like it erected 
the vast tower that I showed you.” 


“Marvelous!” might exclaim the 


visitor. 


“But—yes! I perceive! The things sold are 
cheap, and they are, in the main, useful. So 
the merchant who built the tower deals with 
the multitude, and when you deal with the 
multitude you become not unlike the fabled 
genius of whom I have read in your earthly 
The multitude, indeed, resembles 
When 
of the 


literature. 
somewhat the mythical brass lamp. 
you tickle the desires or the needs 
multitude, even the fabulous gold mines of 
1 Dorado are not in it, to use the language 
of your streets. Ah, yes, I perceive how came 
the star-elbowing tower !” 

To wait for a break to appear in the auto- 
mobiles at Forty-second street and Fifth ave- 
nue, you might suppose that except for a 
minority like yourself the entire world, his 
children traveled in luxurious 
When you take a stroll up 
Drive you 


wife and his 
gasoline coaches. 
the avenue or along 
might think that most folks lived in palaces, 
dined, no doubt, from silver plates and looked 
out from windows draped with priceless lace. 
Sut just leave the narrow ribbons of the city’s 
wealth and wander into the packed infinity of 
the east, the west or the north. Why, in two 
city blocks, up in the East Bronx, are housed 
fill to overflowing 


Riverside 


more families that would 
the palaces on Fifth avenue from Fifty-ninth 
street up to the Metropolitan Museum of Art, 
and, indeed, beyond. 


GREAT THINGS AND SMALL 

It is not by a kind of chance that the star- 
elbowing tower stands near the lower end of 
the city and another star-elbowing tower, far 
and away more significant yet, lifts itself to 
the clouds in the very heart of the metropolis. 

Thes two towers are symbolic of our age. 
One is the symbol of trade in petty things 
with the multitude as a customer: the other 
is the symbol of vastly more important and 
vastly more beneficent dealings with the same 
multitude. Mister Everyman needs for him- 
self, his wife and his kids thé articles shown 
in the windows of the ten cent stores: Mister 
Everyman needs, and his need is vastly 
greater, the wares sold by the builders of the 
other tower. 

The tower in the central portion of the city 
is surely heart-glowing significant! Only a 
driblet of the vast collected river of pennies, 
nickels and ten cent pieces lifted the tower. 
The cost of every stone, of every bolt of the 
iron work, of every ounce of the mortar is 
mated a thousand times ten thousand by the 
treasurer that went back to the families who 
built the tower. 

Master Industrial Agent, you are one of the 
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-alleys and in 


links in the most important chain of civiliza- 
tion’s anchor on a windward and surf-battled 
coast. Whether we care to believe it or not, 
this is the day of the multitude; the hour even 
is striking. The rulers of 
the world. As individuals they are as im- 
portant as the 
grouped, their power is overwhelming, is well- 
nigh infinite. 

The machinery of industrial insurance has 
It has brought 


workers are the 


most mote-like of gnats; 


massed the power of the gnats. 
into being the most powerful, the most far- 
reaching, the most beneficent co-operative en- 
deavor the world has thus far known. 

And we can believe that we have seen only 
the very beginnings of this co-operative move- 
ment among the multitude. What the summit 
of its achievement is destined to be transcends 
the power of any imagination. Born in side 
garrets, cradled in squalid 
wretchedness, but raised by the faith and hope 
of its founders, none can fortel! its mighty 
future. 

3ut one thing is plainly evident to those of 
us who can discern its future, if only as 
through a veil darkly. the industrial agent is 
a prophet of things far more significant than 
even relief in time of trouble and death: he 
is a prophet of the coming golden age when 
all men will be really and trulv brethren. The 
multitude combined is all-powerful, an‘l 
brotherly co-operation of the combined multi- 
tude can even transform a troubled, a desper- 
ate, a tortured world into a veritable heaven. 
Men Who Do Not Know About Industrial 

Insurance 

It would surprise some agents to know that 
in their community there are many people who 
really do not know anything about industrial 
life insurance. 

They think in a vague way 
thing limited to mechani¢es in industrial shops. 


that it is some- 


An instance proving this occurred in one of 


our districts recently. Two mothers in the 


community lost soldier sons in the war. Both 
boys carried Government insurance. 

One of the mothers was in special 
money. She went to a banker in the place to 
ask his aid in getting some information from 
the Government. He cheerfully did all he 
could but up to last accounts could not get any 
payment from the Government, owing to the 
congestion, though there was no doubt that it 


need of 


would ultimately be paid. 

Three days after this mother called upon 
him, the other mother visited the bank and 
dollars. Hearing 


deposited a few hundred 


that she, too, had carried war insurance he 





sought information. He learned that she, also, 
had not been able to collect from the Govern- 
ment, but this money that she deposited was 
the proceeds of an industrial policy her boy 
had carried for her benefit. 

It had been hurried to her as soon as the 
claim was presented. And was all the ready 
money she had and was much needed. The 
banker up to that moment did not know just 
what industrial insurance meant. He was en- 
thusiastic over the readiness with which it 
went at once where it was needed promptly. 
Which means that industrial insurance is 
quick insurance.—Iirginia IWeekly Standard. 


LIFE INSURANCE MAXIMS 
Culled from ‘‘How to Sell Insurance,” 


William Alexander’s New Book* 


Exceptional gifts are not essential to the 
agent, but those who are so fortunate as to 
possess unusual powers or advantages can turn 
them all to good advantage. 

The man of high attainments can utilize them 
in his business. 

The man of genius can secure brilliant re- 
sults if he is also painstaking and industrious. 

With capital he can extend his operations, 
and a large acquaintanceship will increase his 
sales. 

Influence or social prominence can be turned 
to his advantage. 

Education will increase his efficiency and his 
power. 

If he is inventive he will be able to devise 
novel and effective methods of procedure. 

Intellectual strength will give him power. 
Physical strength will enable him to utilize his 
power to advantage. 

Finally, if he has a sunny disposition, is opti- 
mistic and is tactful, his work will be easy and 
productive. 

The agent shows his clients the safest and 
best method of saving: guides them along the 
path that leads to prosperity: persuades them 
to provide for the future, and in other ways 
renders services of inestimable value. 

The man who takes up life insurance as a 
profession aids in making men and women self- 
respecting and self-supporting. 

In advocating life insurance he becomes the 
most efficient of all teachers and promoters 
of thrift. 

Don’t be discouraged if one man refuses to 
insure. Pass quickly to the man who will. 

Make a specialty of one kind of policy and 
offer that while you are familiarizing yourself 
with other forms. 

You must accomplish two things: make a 
living and get an insurance education. 

But don’t get the cart before the horse. In 
the very beginning make enough money to 
keep you going. That will sustain you while 
you are learning your trade. 

Remember also that your business is to sell 
insurance—not to make school teachers or 
actuaries of your customers. 

You yourself must also have education and 
training, but vour company will not pay vou 
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for making yourself an insurance expert. 
Nor will it pay you for making your customer 
an insurance expert. It will pay you only for 
making sales. 

Therefore you must accomplish these two 
things simultaneously. You must make a liv- 
ing and get your training at the same time. 

Remember always that you are rendering a 
service to your customer, not asking him to 
do you a favor. 

Remember that an introduction is worthless, 
and an interview is a waste of time, unless you 
effect a sale. 

Don’t stop half way—follow through—you'll 
never get paid for a sale half made. 

Never waste your time, your energies, your 
influence, your resources. Go in to win. 

What would you think of a farmer who 
cleared the ground, plowed, harrowed, planted 
and cultivated a crop, and then left it to rot 
in the field? 

Remember that the agent who finds a pros- 
pect, interviews him, submits a proposition, 
convinces him that life insurance is a good 
thing, creates in his mind a desire to possess 
it, and leaves him without getting his name 
on the dotted line and collecting the first 
premium, wastes his time and may lose his re- 
ward. 


Nothing Like It In World 

The Excelsior Life makes this point: “Life 
insurance is different from anything else in the 
world in one respect. Other things you can 
get when you want them. Life insurance must 
be got when you don’t want it, or not at all. 

“You can buy your rubbers when it begins 
to rain. You can buy your overcoat when it 
begins to get cold in the fall. You can step 
into a restaurant when you are hungry, but 
you can’t get life insurance when you are sick. 

“Nine times out of ten, you do not buy a 
thing until in some way or other you feel that 
you need it. You can’t rely on any help of 
that kind when it is a question of getting life 
insurance for your family. Get it now when 
the buying is good—to-day.” 


Well Trained Policyholders 


We often hear of well trained children, well 
trained animals, even well trained birds and 
fishes. How about the well trained policy- 
holder? Got any such on your debit? For in- 
stance, have you trained them to have a regu- 
lar place for the premium receipt books? 
Have you trained them to mention the names 
of new neighbors, not already come, but on 
the way? Have you trained them to take an 
interest in your individual progress in the busi- 
ness, to know you as “my agent?” Have you 
trained them to help you in prospect getting? 
If not, then you have left something very im- 
portant undone, and you are neither getting 
nor giving as much as you should—Virginia 
Weekly Standard. 


—J. M. Cardoza, assistant superintendent at New- 
port News for the Life Insurance Company of Vir- 
ginia, has been appointed superintendent of the dis- 
trict, succeeding Superintendent E. W. Spivey, re- 
signed on account of ill health. 
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‘WITH THE PRUDENTIAL 





New Yorker Completes Forty Years of 
Service With the Company 





SILVER ANNIVERSARIES IN INDIANA 





Four More Headed for 25-Year Mark—Lowest 
Average Net Lapse Per $100 of Debit Leld 
hy Chicago Agency 


Agent Thomas Beckley of New York No. 
I recently completed forty years of faithful 
service and has become a class “H” member 0: 
the Prudential Old Guard. 

George Ruppert, agent in the Baltimore 2 
district, has just passed the quarter century 
mark in continuous service and has received 
the locket and certificate of class E of th. 
B.OnG, 

At the Claypool hotel, Indianapolis, on Sai 
urday, June 12, a business meeting was held, 
followed by a dinner tendered by the company 
to Superintendents G. S. Wainwright and J. 
H. Hughes of the Indianapolis 1 and 2 dis 
tricts. The occasion commemorated the twen- 
ty-fifth anniversary of both superintendents, 
the continuous service in each case dating back 
to May, 1895. The guests were Third Vice- 
President Fred W. Tasney, Assistant Secre- 
tary John H. Birkett and Division Manager 
H. Rhodes Feder. The following visiting 
superintendents attended the celebration: EF. 
H. Amelung, Cincinnati 1; E. W. Barrett, 
Muncie; D. Huffer, Columbus: C. E. Thoma- 
son, Richmond; A. D. Wallace, New Albany: 
F, L. Klingbeil, Lafayette, and F. G. Basford, 
Hamilton, O. 

Agent Jacob Westhoff of the Philadelphia 
No. 1 district rounded out twenty years of 
continuous service with the company a few 
weeks ago and was presented with the class 
“DPD” badge and certificate of the P. O. G., at 
an enthusiastic staff meeting. 

Agent Meriman H. Nelson of Muncie re- 
cently completed twenty years of continuous 
Prudential service. It is an interesting com- 
mentary that during the entire time he has 
operated the same debit located in Fairmont, 
Ind., and surrounding towns. Aside from th« 
fact that his debit condition is good, showing 
low arrears and high advance payments, his 
ordinary progress is very much better than the 
average. 

Superintendent M. Mayer of the Yonkers 
district has also recently completed twenty 
years of continuous service with the company 
and has been admitted to class “D” P. O. G. 

Agent Zorah E. Huston of the Philadelphia 
6 district rounded out twenty years of con 
tinuous service with the Prudential last month 
and was presented with the class D badge 
and certificate of the Prudential Old Guard 
at an enthusiastic staff meeting Saturday. 
June 12. Mr. Huston has the best wishes 0! 
his many friends for many more years of suc- 
cessful service. 

Superintendent William White of the Mon- 
treal 1, P. Q., district has just completed fifteen 
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years’ service with the company, thereby enter- 
ing class C of the Prudential Old Guard. Mr. 
White has been incapacitated for several weeks 
by reason of a severe illness, but is now con- 
valescing. 

Elmer D. Jones, agent in Poughkeepsie, 
N. Y., district, now wears the gold badge of 
Class “C” Prudential Old Guard, which is em- 
blematic of fifteen years’ unbroken service 
with the company. Frank IE. Waring, agent 
in Poughkeepsie, N. Y., district, also recently 
completed fifteen years of Prudential service. 

Mathew D. Foley, assistant superintendent 
in Mount Vernon, N. Y., district, has just com- 
pleted ten years of service with the company 
and is the recipient of the silver badge an:l 
certificate. 

Special Assistant Superintendent Charles I. 
Craig of Denver, and Agent George M. Brown 
of Los Angeles 1, have entered class B with 
ten years of continuous service, while Assist- 
ant Superintendent James A. Stephenson of 
Denver and John R. Holmes of Seattle have 
served fifteen years and attained class C dis- 
tinction. 

Agent Samuel M. Leavitt, who operates in 
Torrington, of the Waterbury, Conn., district, 
has also passed the tenth milestone of service 
and is wearing the silver badge of class B 
Prudential Old Guard. ‘ 

Agent John F. Baldyga, Hartford, Conn., 
district, is the company leader of the agency 
force in ordinary net new business for the 
year, 

\Vest Hoboken has the honor of possessing 
the leading industrial agent in division A. 
Agent J. H. Kaplove of that district has led 
the division since the beginning of 1920. 

Agent J. J. Fallon of the Peterborough, Ont., 
district is a firm believer in the “Clean Debit” 
slogan. He consistently shows a splendid con- 
dition of account and for the week of May 
31 his debit did not show any arrears and the 
advance payments were about 500 per cent. In 
addition the agent is making commendable 
progress along production lines. 

John B. Malley, agent in the Springfield, 
Mass., district, has surpassed his 1919 record 
in a little over five months, 

Too much credit cannot be given to Super- 
intendent G. McGuire and the Chicago No. 4 
staff for conservation of industrial business. 
This district led the entire company for the 
year 1919 with the lowest average net lapse 
per $100 of debit and is again in that enviable 
position for the current year. 

L. H. Voodry has been elevated from agent 
in the Boston 3 district to assistant in the same 
district, June 21. 

Division K has recently had two promotions, 
namely: Clarence B. Owens from agent in 
the Washington, D. C., district to assistant 
superintendent, and Frederick L. Mortimer 
from agent in the Baltimore 4 district to assist- 
ant superintendent. 

Superintendent J. C. Ludman of Springfield, 
O., after undergoing an operation on his eye 
is now back at work. 

Agent Frank J. Van Cise of the Cleveland 1 
district has just completed five years of serv- 
Ice, 
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SHINING QUALITIES 





Hope, Courage, Courtesy, Friendship 
and Love are the Main Ones 





VIRTUES IN LIFE UNDERWRITING 
Conditions that Carve Out a Man’s Character for 
Good or IIl 
The following is a further instalment of a 
series appearing in the Industrial Section of 
THe Spectator. Jt is taken from an excel- 
lent little book entitled “Plain Reasons,’ by 
Charles Warren Pickell, the well-known writer 

on life insurance subjects. 


Ever study moral philosophy? Well, it’s 
dry as chips! Haven't even a homeopathic 
dose with me, so don't be alarmed. 

Just for fun, get a copy of Roget’s Thesaurus 
of English Words and Phrases. Great book! 
Notice how the affections are classified into 
general, personal, sympathetic, moral, religious. 
Each one is divided and sub-divided—scores of 
them! Now sigh just once, then throw the 
book into the fire or give it to some college 
professor. 

Five of these qualities (all the rest are re- 
jected) shine with the brightness and beauty 
of the morning star. It is a pleasure to name 
them—hope, courage, courtesy, friendship and 
love. 

They are so common on your own tongue 
and so often in your own heart, that they need 
no definition, and but little elaboration. 

Like advice? Here’s a speck: Never en- 
gage in any business or occupation or pro- 
fession which does not afford a culture ground 
for these superb virtues. 

Now, we'll go on. Out of the heart spring 
the issues of life. Heart O. K., issues right! 
Heart wrong, issues wrong! Sounds like a 
sermon—'tis ! 

But what has life underwriting got to do 
with virtues like these? What is there in this 
business calculated to bring into bud, bloom 
and fruitage these excellent sensibilities? 
Everything, dear reader, everything. Follow- 
ing are some conditions that carve out a man’s 
character: Mixing with his fellowmen, being 
dignified under the scorpion sting of ridicule, 
smiling sweetly when defeated, making friends 
on every side, loving his brother, daring to do 
right, hoping against failure. Each one of 
these does its paring, cutting, shaping of the 
thing called character. No man who is hope- 
less, a coward, a boor, no friends, and hates 
everybody and everything can be a successful 
salesman, especially of life insurance. Meeting 
thousands of possible customers, no two of 
them alike, a life solicitor is in a training 
school where these five qualities are developed 
by contact, experience and observation. If a 
single one is missing from his heart he cannot 
win. Every one is positively essential. 

Hore Atways REMAINS 

There’s hope. Wasn't it lucky 
human ills escaped from Pandora's box and 
only hope remained ? Good story. Hope springs 
eternal. Hope expects with confidence—antici- 
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that all 


pates with desire. Ever see a man or woman 
without hope? No friends, no money, morbid, 
despondent, despairing—the river! 

Thank God for hope! Every decent man 
wants a stronger, hardier variety; and even 
late in life, when his arteries begin to harden, 
will do a great deal to keep his spirit young 
and his face free from wrinkles. 

How does hope grow stronger? An ex- 
ample: You are soliciting insurance. An ac- 
quaintance meets you on the street; “Can you 
come up to my office to-morrow?” A friend 
says, “Say, Billy, see Jones; think he’s in line 
for a policy.” Another, “Will your company 
take a man who has been operated on for ap- 
pendicitis?” Your heart gets big with the 
promise of success and the world seems bright. 
Vhen think of the developing influence of a 
thousand cordial receptions, a thousand strong 
endorsements and a thousand friendly tips! 
In such a fertile soil and under such a glorious 
warm sunlight will this virtue ripen quickest 
and best. 

Did you ever hear someone playfully speak 
of the “Nerve” of a life underwriter? Quite 
likely. And why? Because the brave chap 
had the courage to tell some weak, heedless 
brother that he ought to discharge his duty 
to his family. How would you like to possess 
these qualities: valor, mettle, fortitude, manli- 
ness, self-reliance? Good thing to have, eh? 
Well, they are nothing but courage. “Cour- 
age is firmness of spirit and swell of soul that 
meets danger without fear.’ Call it “nerve, 
backbone, spunk, confidence/’? or what not. 
Take notice: Any salesman\who cringes like 
a coward and who acts as if\he were such a 
nuisance that he ought to apologize for being 
around, better quit! He doesn’t sell goods. 


Tue Dignity oF CouRAGE 

Real courage is calm, dignified and undis- 
turbed by great stress or opposition. Much of 
it is demanded in order to meet on equal 
ground those who are mighty in thought and 
deed—and especially those who place a very 
high estimate upon themselves. There is a 
vast difference between brazen-faced im- 
pudence and real courage; between rushing in 
like a fool where angels fear to tread and 
manliness; between a bold, unblushing, “bull- 
dozing” and an unruffled confidence which in- 
spires faith. Be very careful, dear reader, to 
develop that brand of courage which has some- 
thing behind it besides effrontery. Maybe you 
could use the vintage of ’76—Washington at 
Valley Forge! Remember? If life underwrit- 
ing dosen't give you a refined quality of fear- 
lessness, nothing else in the world will. 

All the world likes what moderners term 
“A jolly.” The glad hand sometimes gets what 
It pays to be courteous 
without palaver or condescension. Courtesy 
is the keystone in this arch of virtues. It is 
so easy to be polite when all is sweet and things 
are coming your way: but when things go 
wrong, your nerves are on edge and people 
seem gruff and indifferent, it is another thing 
to be urbane and civil. 

Genuine refinement will win people, what- 
ever their training, more quickly than any 


words fail to bring. 





other quality. There is a certain elegance 
about real good breeding that has a salutary 
effect upon men everywhere. <A good sales- 
man must be a gentleman, affable and genial 
in his treatment of prospects. In approaching 
men to sell them what they ought to have, but 
what they don’t want now, one must be frank 
and manly, with manners like Lord Chester- 
field, to break down the bars of reserve and 
opposition. The politeness of a successful in- 
surance man is almost an axiomatic fact. He 
has a world-wide reputation for courteous be- 
havior, principally because he fails if boorish, 
ungentlemanly, cold or overbearing. Carry a 
smile—but not the sickly kind. Take in good 
part jokes and other personal allusions. Be 
cordial, gracious, neighborly. Repulsive, sar- 
castic, obtrusive, foul-mouthed, peevish man- 
ners—just naturally must be transformed, or 
your biographer will write “Failure.” 


FRIENDSHIP AND FaItH 

Friendship is like a box—as wide as faith ex- 
tends, as long as faith, as deep as faith pene- 
trates—filled with love. You have many good 
friends—you know! 

If you subtract confidence from affairs social 
and commercial, you would tear asunder all 
friendship and ruin all business. Every ob- 
server knows that the great structure of busi- 
ness of all kinds has its enduring foundation 
deep down in the trusted words that are kept 
inviolate and in an unbroken faith that honest 
methods of manufacture and sale and exchange 
will be continued. 

In the individual case here’s the process: A 
stranger calls on you, introduced by a mutual 
friend; as you get acquainted a feeling of 
respect springs up: you begin to have faith in 
him—more and more as he “rings true;” 
shortly you smile when he calls and look for 
him when he doesn't: time goes on, mutual 
confidences are exchanged, and love comes 
creeping into your hearts—you're 
The greater the respect, the firmer the faith; 
the deeper the love, the sweeter and mere en- 
during the beautiful friendship. 

In salesmanship, every good “drummer” can 
number his friends by reading you the list of 
Do you remember the firm 


friends. 


his customers. 
whose slogan in all their ads. is, “We are ad- 
vertised by our loving friends?” If this is 
not also applicable to life underwriting the 
agent’s work is lamentably done. You can 
seldom insure a man unless he is your friend. 
No one would buy from a salesman he does 
not trust, nor would the salesman be likely to 
trust the man he does not trust. (Read it 
again. ) 

Hark a minute! When a man gets where 
he allows you to write his application, he is 
quite apt to tell you a great deal about his 
domestic affairs, possibly giving details more 
fully than ever before. He discusses with the 
utmost freedom the care of his dear ones after 
he is gone. His financial matters come in for 
an airing—why not? He trusts you! You 
are his friend. You have a grip on his heart. 
You are his attorney de facto to steer him right 


by wise counsel. You are his father-confessor, 
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scrupulously to guard his confidence, for the 
tax-gatherer, his partner, his pastor and even 
his wife may never. know his secrets, plans 
and purposes so well. A solemn warning: 
lose your right arm before you prove recreant 
to such a trust. 

From that time on he is your helper—your 
advertiser — making 
Oh, he rings 


advance agent— your 
friends for you right and left. 
true—while you do! 

Bumt Upon Trust 

This great business is peculiarly a trust— 
don’t jump! I do not mean a horrid combina- 
tion of wealth or capital to restrain trade. No, 
no! But a business built up from foundation 
to apex on faith. Every dollar of money paid 
to a corporation is a “trust fund,” held securely 
—guarded legally—invested wisely against a 
day of sorrow and need. These dollars are 
referred to by the press as “fiduciary funds.” 
Well, “fiduciary funds” are nothing in the 
world but trust funds, faith funds, friendship 
funds. When a policyholder pays his premiums 
from year to year it is because he trusts the 
trust. See? Look for his heart, where he 
put his treasure. 

What a field for friendships! And how 
sweet they are to the end! Unlimited in num- 
ber, refined in quality—provided, like Jonathan 
and David, the solicitor and the solicited have 
their hearts knit together by the correct process 
of work. A man once said to the writer: “I 
want to insure my three sons for $50,000 each 
as soon as they are old enough. While I have 
a brother-in-law in the business, no one can 
have their applications but you.” Little (?) 
things like this give one hypertrophied heart. 
Sure it makes love the business. And 
when you get the confidence of such men you 
can’t help loving them, too. 

Right here is where love. shines. 
you have been in the business long enough to 
have many such men who love you and whom 
you love, how will things appear? How will 
your pathway be strewn? Will you’ have a 
greater inspiration? Will you find pleasure in 
labor? Will you be a better father to your 
children? Will it give you lofty aims, keep 
your honor virgin, and help you lead a pure 
life? Sure! You become a gentleman—more 
of a gentleman—made so by friendship and 
Let me wind up this installment by an 
I’ll be brief. 


you 


Suppose 


love. 
illustration or two and a moral. 
EXAMPLES IN NATURE 

A porcupine has no friends, but he has very 
sharp quills, and uses them when anyone dis- 
turbs him. Great bristler! Quills hurt, too. 

Bud a lemon seedling from a Washington 
orange tree and you will grow the best navels. 
The sour, bitter nature of the natural tree has 
been made sweet and delicious (but not sick- 
ish) by mixing. Budding is an interesting 
process, humanly speaking, too. Maybe you 
need it. 

The great Sphinx in Egypt kept what he 
heard to himself. He never believed it any- 
way. And what’s the use of repeating what 
you don’t believe? 

Nitrate of silver is an excellent thing in 
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photography. It makes plain glass very sensi- 
tive. Poor thing in a man’s system, though. 
*Twould ruin him, 

If you find it hard to see the point in each 
one of these simple illustrations, let me hear 
from you. 

If you dislike to meet people and are so ab- 
sorbed in your personal, selfish ends that you 
find no time to make friends, love your neigh- 
bor or your work, quit before you commence. 
You'll fail, sure! If you would be a success 
in this great line you must learn to love your 
daily toil; you must find joy in sweetening life; 
you must rejoice that you can extract the 
sting from sorrow and bring comfort and joy 
again to the desolate home. Oyez! Ovyez! 
Room here for the man with a smile, a glad 
hand, a friendly word, a kind deed—and a 
great big heart! No one else need apply. 


The Commonest Objection 

An experienced life agent gives as the result 
of his observation, the most frequently heard 
objection he meets in selling life insurance, the 
“can’t afford it.” This kind of reply ought to 
really make an extra good opening for the 
agent if he will tactfully take advantage of it. 
The agent might use himself as an example. 
We are assuming that he carries insurance. 
He can show how he affords to carry it. And 
that, too, without really great deprivation. 
Try this on the next honest objector—if there 
is really such—Virginia Weekly Standard. 


New Life Company in South Carolina 

IE. Ray Stone, who recently resigned as vice- 
president and general manager of the Liberty 
Life of Greenville, S. C., has applied for a 
charter for the Victory Life Insurance Com- 
pany of Greenville, S. C. The new company 
will have a capital of $1,000,000, according to 
plans, and will write both ordinary and in- 
dustrial insurance, specializing in the latter. 
It is expected that the company will be in 
operation by fall. 

Republic Life of Des Moines 

The Republic Life Insurance Company of 
Des Moines, which began business in October, 
1919, is a mutual old line company. It sells 
policies of $150, $200, $250 and $500, based on 
the American four per cent table, for burial 
purposes, small mortgages, etc. C. S. Byrkit. 
formerly for many years Deputy Insurance 
Commissioner of Iowa, is president of the Re- 
public Life; W. H. Johnson is secretary; B. J. 
Kauffman is treasurer, and V. S. Eagan is in- 
stirance manager. 

Levering Mcore Appointed Treasurer 

Levering Moore has been appointed tresaurer 
of the National Life of the U. S. A., Chicago, 
from July 1. Mr. Moore has had much ex- 
perience with investments, and has been active 
in business and educational circles in New Or- 
leans. He resigned the presidency of the 
Mortgage and Securities Company of that city 
to go with the National Life. 
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BAFFLING THE TWISTER 


Development of the Ethical Sense of the 
Prospect is a Large Factor 








SALESMEN SHOULD TAKE BROAD VIEW 





Realization that No One Company Can Ever 
Monopolize the Great Business of Insi rznce 
Should be Complete 
The following is a further instalment of a 
series to be continued in the Industrial Insur- 
ance Section of THe Spectator. It is taken 
from “Life Insurance Salesmanship,” by T. J. 
[lenderson, an acknowledged classic on the sub- 

ject it treats: 

To develop and strengthen in your pros- 
pect’s mind the ethical lying dormant there 
sufficiently to enable him to withstand all 
invasion of the intruder—the twister—re- 
liberal views on the part of the 
which convince you that no 
one company can monopolize _ this 
great business. Views which enable you 
to see and recognize a fellow-worker rather 
than a competitor—that enable you to ac- 
knowledge the rights of your fellow-worker 
to a fair chance for business—views broad 
enough to enable you to see through and be- 
yond the mist of self-gain the interests of the 
insured. 

Broad enough to thoroughly impress upon 
you the fact that you cannot conscientiously 
advise a policyholder to surrender a policy 
upon which he has paid one annual premium 
and hope to benefit him by such a change. 
Broad enough to enable you to see beyond the 
bounds of self-interest far enough to realize 
that every policyholder is the conversion of 
another mind to a belief in the greatest factor 
to-day in our civic and national development, 
and that such a conversion has made much 
easier the conversion of his neighbor upon 
whom you may be laboring. 

Developments during the last few 
have done much towards causing the greatest 
national awakening in the ranks of the agency 
forces. Such utterances as are being daily 
heard from presidents of the National Asso- 
ciation of Life Underwriters, and many others, 
are indications of this. They are forerunners 
of reforms such as will revolutionize the 
methods and attitudes not only of the agency 
and field forces, but of companies in general. 


quires 
agent—views 
ever 


years 


Tue EruicaL CoMPANY 

Such as will demonstrate that none other 
than the ethical is practical. That in all lines 
of endeavor the honest and upright is always 
the gainer. That according to all natural hu- 
man laws one must be a real producer, a real 
contributor to human progress in order to lay 
claim to compensation. That value received 
is humanity’s just requirement for what she 


renders. That sooner or later every unjust 


act reacts with increased power upon the 
author. That an agent can look beyond the 
range of his own purse strings and not lessen 
his possibilities thereby. 

A company is ethical in its methods only 
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in so far as these methods when compared 
with the methods other companies are 
favorable to the policyholders. With very few 
exceptions, an agency is a true reflection of its 
company. [From its methods you can ac- 
curately judge of the company’s attitude upon 
almost any question. This is due largely to 
the fact that a company moulds the opinion of 
its agency largely through its literature and 
daily business dealings with it. 

Evidence of this is found in the stock argu- 
ments of certain agencies the country over. 
Go into any State and study the methods and 
stock arguments of a particular company and 
you can go to the other extreme end of the 
country and there you will find the same 
stock in trade. This is as it should be. This 
is true not only in insurance, but in all lines 
of trade. If you desire to know the exact 
quality and nature of a certain line of goods, 
you naturally turn to the establishment manu- 
facturing them. The average agency force is, 
and will continue to be, just what its com- 
pany wants it to be and makes it. Occasionally, 
there may be an individual exception, but in 
such cases this individual will seek more con- 
genial relations. 

If the moulding of an agency force is in 
the hands of the respective companies, to 
whom are we rightfully to look for results? 
To whom must the public look for reforms? 
Allowing for the occasional exception, who is 
responsible for prevailing conditions? The 
recent legislative investigations answered this 
question in a practical manner. They called 
to account, not the various agency forces, but 
the companies. They went to the fountain- 
head of the business. 


of 


A QUESTION OF TIME 

When companies are ready to place the 
business of insurance upon the most ethical 
basis it will become such. When a company 
has determined that its agency force shall 
adopt certain ethical] methods, they will adopt 
Nothing was ever known to remain 
Twisting, 


them. 
long under unfavorable conditions. 
misrepresentation, and dishonesty will be dis- 
continued as soon as companies effectively 
stamp their disapproval upon them, but as long 
as companies continue to place in the hands of 
their agencies the material with which to mis- 
represent and twist, just so long will these ob- 
noxious practices continue. As long as com- 
panies continue to place in the hands of agents 
special board contracts based entirely upon 
estimates, just so long will public confidence 
continue to be abused. Such unfair methods 
in the conduct of an agency force cannot but 
react to the detriment of their author and 
perpetrator. 

The money annually expended by life in- 
surance companies in pamphlets, circulars, etc.., 
is ample to furnish each policyholder with an 
up-to-date daily paper. How effectively would 
such a move educate and familiarize the public 
with the companies and the groundwork of 
this commodity. We of this generation will 
not see such an innovation, but it is destined 
to be one of the future safeguards of this, the 
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most sacred commodity held by a people in 
common. 

The only direct way to safeguard legisla- 
tion and the common interests is to fully ac- 
quaint holders in common with the essentials 
and facts pertaining to such interests. The 
interests of the policyholders of the individual 
companies are always 
There is a common ground, upon which the 
multitude of policyholders center and only 
when this common ground has been located 
and utilized will the greatest good to the in- 
dividua] company and policyholders have been 
accomplished. 


common interests. 


To Moutp Pustic Opinion 


The possibilities of moulding public opinion 
and shaping legislation through the daily press 
are unlimited. Public conscience is sensitive 
and readily adjusted to right thinking and 
fair dealing once the facts are well under- 
stood. Never was there a greater opportunity 
than at the present time to correct prevailing 
public opinion and direct public utterances 
along right lines. 

When men of such national prominence as 
Senator LaFollette stand in the halls of our 
National Legislature and accuse the com- 
panies of acting in conjunction with Wall 
Street and conspiring for the manipulation of 
funds for the purpose of bringing on national 
panics and offers as proof the fact that “A 
certain company requested that moneys paid 
in premiums be remitted from branch offices 
to the home office,” the question may be fairly 
asked: To whom is such ignorance of the de- 
tail of this great business extant to-day, due? 
Has the public been given the opportunity to 
acquaint itself with the management of this 
great business? Or have they been held in 
ignorance of the principles of the business for 
which they are annually investing more 
millions of dollars than for any other one 
commodity? Is such ignorance as that dis- 
played by Senator LaFollette due to the in- 
ability of the average public to learn of the 
principles and methods under which the busi- 
ness is conducted? Are they ignorant of the 
real situation through no fault of theirs? I 
venture to say that had Senator LaFollette dis- 
played a similar ignorance of any other line of 
American business in which the public are as 
universally interested as purchasers he would 
have lost beyond recovery all rights to further 
patronage at the hands of an intelligent public. 

Why were his statements regarding life in- 

surance passed over so lightly? Because, the 
average reader is not sufficiently posted on 
this subject to know whether or not he stated 
facts. Ethically, a responsibility rests upon 
some one for the above conditions. There is 
a remedy. An intelligent reading and patron- 
izing public are susceptible to a more familiar 
understanding of existing conditions, and so 
long as present conditions prevail, the life in- 
surance companies and their agencies must 
continue to be misinterpreted, misjudged, and 
misused at the hands of a patronizing public 
and their legislative bodies. 
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TWO BOOKS BY WILLIAM ALEXANDER 


What the Author says about these Books 
1. WHAT LIFE INSURANCE IS AND WHAT IT DOES 


‘“‘The agent who wants to serve the public and who wishes to be a convincing and 
successful salesman must know of his own knowledge that life insurance rests on a 
scientific foundation as steadfast as the everlasting hills. Consequently every in- 
surance salesman should read a primer such as this which deals with fundamental 


principles.” 


2. HOW TO SELL INSURANCE 
“This is a practical guide to the insurance salesman. It is no more important 
than the other book, but it will prove more entertaining and profitable, as the effort 
has been to embody in it all the hints about canvassing that the agent will need in his 


work in the field.” 
WHAT OTHERS SAY ABOUT HOW TO SELL INSURANCE 


“T regard William Alexander’s Book, What Life Insurance Is and What It Does, invaluable for insurance salesmen, as 
it explains clearly and concisely the principles on which all sound life insurance rests. [And his latest book, How to Sell 
Insurance, is in my opinion the best book of the kind ever published. It is indeed a book which it would pay any salesman 
in any line of business to read.’”,— William J. Graham, Third Vice-President, Equitable Life. 

“It is the best book on the selling of life insurance that I have seen, and I have no hesitation in endorsing it.’’— 
Edward A. Woods, Manager of The Equitable’s Pittsburgh Agency. 


WHAT OTHERS HAVE SAID ABOUT THE EARLIER WORK 


“T am delighted with the book and regard it as the sanest and most helpful book on life insurance yet published.””— 
Walter Dill Scott, Director Bureau of Salesmanship, Carnegie Institute. 

“It was just exactly the book that I have long been looking for, and I think that it supplies a very great need in 
life insurance agency work.”’— William F. Atkinson, Northwestern Mutual Life, Brooklyn. 

“Tt is one of the most satisfactory presentations of the subject for the use of the untrained solicitor in the language.” — 
W. H. Hazzard, Head of Department of Publications, New England Mutual Life. 

“I have had the pleasure of reading What Life Insurance Is and What It Does, and it is a very interesting and instruct- 
ive publication.’””—Joseph C. Behan, Supt. of Agencies, Massachusetts Mutual Life. 

N.B. Many other endorsements of both these books, by insurance experts, are published elsewhere. 








WHAT LIFE INSURANCE IS AND WHAT IT DOES 
Price per copy bound in cloth, $1.50 
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JOHN HANCOCK NOTES 


Superintendent J. L. May Receives 
Special Tribute at Fifth Anniversary 


NEW PHILADELPHIA DISTRICT 





Another New District in Hackensack, with H. L. 
Gottesman as Superintendent 


While Superintendent J, L. May was enjoy- 
ing a well-earned vacation last month, the 
agency force of the Pittsburgh II district di- 
vided into two teams and staged a competition 
for “quality” business in honor of his fifth 
anniversary as head of the district. Agents 
Dickinson and Jellinger, the two oldest service 
men of the district, were chosen as captains. 
Captain Dickinson’s team won handily with a 
total increase of $51.29, as against $49.77 for the 
opposing team. Mr. May well deserved the 
tribute’ paid him. Under his management the 
Pittsburgh II district has experienced substan- 
tial development, maintaining high rank among 
the Class D agencies, easily accounted for by 
the fact that both as a life underwriter and as 
a man he commands the affection, esteem and 
hearty co-operation of his staff. 

A new district is to be opened in Philadelphia 
during the month of July, to be known as Phila- 
delphia V. George H. Lokes, formerly superin- 
tendent of the Pittsburgh I district, will become 
the superintendent of the new district. He will 
be succeeded by Russell E. Fitzgerald, hereto- 
fore assistant superintendent of the Pittsburgh 
II district. 

A new district has also been established at 
Hackensack, N. J., which was formerly a de- 
tached assistancy of the Patersoz district. As 
a recognition of his splendid work as assistant 
superintendent in New York I, Mr. Henry L. 
Gottesman has been appointed superintendent 
of the new district. Mr. Gottesman has been 
in the service of the company for nearly four- 
teen years, beginning as an agent in the old 
New York V district on August 9, 1906. On 
February 17, 1908, he was transferred to New 
York I, where he was promoted to an assistancy 
on August 18, 1919, later working in that capa- 
city at New York IV, and returning to New 
York I on October 16, 1912. During the eleven 
years that he has been an assistant superin- 
tendent he has shown executive ability of a high 
order and has ranked among the leading pro- 
ducers of the company. 

Assistant Superintendent Spinney of Malden, 
Mass., again led the country in weekly premium 
increase. Assistant Superintendent Gottesman 
of New York I likewise held the lead in writing 
ordinary. Assistant Superintendent Jentner of 
Brooklyn IT now holds the leader’s place for 
the first five months of the year on accumula- 
tion fund issues. Agent Jaborski of Long 
Island City held the leadership for the first five 
months on weekly premium increase. 

Louis P. Flauaus, formerly superintendent of 
the Cincinnati II district, has been placed in 
charge of the East St. Louis district, and is 
succeeded in the Cincinnati district by Harry 


THE 


Rogan. Mr. Flauaus was formerly connected 
with the district of which he now becomes head, 
and was given a rousing welcome by his former 
associates. Mr. Flauaus declared his intention 
of making the agency a factor in the honor 
agencies of the company. Mr. Rogan was 
warmly welcomed in Cincinnati on the same 
day that Mr, Flauaus departed. 

Superintendent Baker of Worcester is justly 
proud of the fact that his agency has gone into 
the million dollar class, having $968,500 of ordi- 
1ary and $56,500 accumulated funds _tssued. 
Mr. Baker is far from satisfied and wants more, 
however. 


Personality 


Every man has personality. It is not some- 
thing that attaches to certain ones. There is 
no one devoid of it. With some it is a great 
advantage, with others it is more or less of a 
disadvantage. With some it is an active force, 
a power that always makes an impression that 
is favorable and convincing, with others it is 
simply potential and fails to function properly. 

Personality is either an aid or a hindrance. 
It enables one to make a rapid and straight 
connection with another, which is unconsciously 
recognized by each and opens wide the door of 
welcome, or, equally unconsciously, establishes 
obstacles that more than frequently cannot be 
overcome. 

The insurance 
prime factor in progress is a pleasing person- 
ality, which can and will be cultivated by every 
It is within each one, 


salesman’s ‘“fidus achates” 


earnest, true salesman. 
ready to be developed and will be developed by 
the salesman who recognizes the nobility of his 
calling. 

This development will come through the use 
the salesman makes of his experience. Every 
experience should be carefully dissected, and 
the pleasing features imbibed to become a har- 
monizing part of the inner life, from which is 
breathed forth a fragrance that wins others. 

The salesman is largely responsible for the 
impression he makes upon his prospect. He 
cannot help but be, hence must develop within 
himself through constant self-study the effect 
of the bright things of life and faithful ever 
to shadow forth to others the principles of true 
personality in its constant contact with per- 
sonality. 

This kind of workable personality involves 
far more than suaveness of speech, grace of 
manner or engaging approach. It involves the 
ability (to be gained through experience) to 
discover the soul, the views and feelings of the 
prospect and thus be enabled toesense and use 
the medium that is the most impressive and in- 
telligible to him. 

Personality that is efficient and produces suc- 
cessful results does not accomplish it by chance 
but by much tutoring in the value and necessity 
for the use of the art of projecting personality, 
and every insurance salesman can acquire the 
art of “playing” his personality upon the per- 
sonalities of others, as he may determine if he 
cares to.—Preferred Pilot. 
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AGENT'S POINT OF VIEW 


Superintendents Too Frequently Obtain it 
by Letter Rather Than by Personal 
Interview 
There is, in all ranks of agents and superin- 
tendents, far too much letter-writing done, 
and far too little in the way of visiting each 
other and talking things over, and of getting 
each other's point of view and arriving at a 
decision which is mutually satisfactory, in- 
stead of giving decisions which at the best are 
based on but part of the information which 
could be obtained if more time and trouble 

and attention and thought were given to it. 

It is this expenditure of time and trouble 
that in all probability is at the root of the 
trouble. Men sometimes are separated from 
each other by considerable distances, and to 
make the journey means trouble and incon- 
venience, starting early, returning late, to say 
nothing of unfavorable climatic conditions 
which may obtain. It is agreed that a chat 
would be better, but it is so much easier to 
write a letter, and so the letter is sent. There 
are hundreds of men who will read these notes 
who have received letters that left them worse 
men than they were before. 

Then again, an agent, maybe, is doing badly, 
is having an uphill fight, he is fighting, un- 
known to his superintendent or assistant, a 
stiff battle, but the returns are not coming as 
they ought to. He is very discouraged and 
disheartened. The superintendent writes him 
a strong letter of complaint, and the receipt 
of it has a most damaging effect on the re- 
cipient, who almost goes under. How much 
better it would have been if the superintendent 
had gone to see him, and had had-a friendly 
chat with him, during which, with his practical 
eye and his wide experience, he would have 
discovered the true position, and consequently 
vould have been able to speak the word in sea- 
son, which is like an apple of gold in a setting 
of silver, and which would have sent the man 
back to his duties again with a courage, vigour, 
and confidence that it is beyond my power to 
describe. 

But to carry it further—and what applies 
to one grade applies to another—how much 
better still would it have been if he had spent 
a few hours or so with him in giving him a 
hand, in helping him to penetrate the rack, to 
break through the obstacle that for the time 
being impeded or appeared to impede his 
progress. 

There is many a division, many a district, 
many a section that is being kept back from 
its rightful place in the van of progress, be- 
cause those concerned, the leaders, have chosen 
the easier course of writing letters to the more 
dificult one of personal contact, of getting 
closely in touch one with the other, of getting 
each other’s point of view, of rendering prac- 
tical help when it is most needed. 

That it costs something to do this is not to 
be denied, but that what it brings in return is 
worth all that it costs, and more, is beyond 
all question, as many readers can testify-— 
Insurance Mail. 








AGENTS UNATTACHED 





Metropolitan Life Reports 1888 of These 
East of the Rockies 





THEY WRITE SOME $6,422 PER MONTH 





Supt. J. K. Voshell Appointed to Investigate 
Public School System in Baltimore 


The Metropolitan has been having something 
to say recently to its agents unattached. They 
are agents who work independently of any depu- 
ties, but report directly to their superintendent 
or the home office, and are supposed not to need 
supervision. All told, the Metropolitan has 1888 
of these, exclusive of the Pacific Coast head 
office. Four hundred and sixty-two of these 
are in New England, and their average ordinary 
writings per month per man are over $5132. In 
the great Western territory, which includes the 
States of Illinois, Michigan, Wisconsin and 
Minnesota, there are 202 of these agents, and 
their average writings per month per man are 
$9138. Inasmuch as each of these has an In- 
dustrial debit to look after this is an indica- 
tion not only that they are gpod hustlers, but 
that there is a strong demand {for ordinary life 
insurance this year as there was last. The 
average writing per month for each of the 1888 
agents unattached is $6422. 

Metropolitan agents who are selling group 
life find that in canvassing for that form of 
policies they meet a good many substantial 
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business men who need additional individual 
protection. Superintendent Vogel of the La- 
fayette, Ind., district, while making a canvass 
for group in his city, placed a side line amount- 
ing to $79,500 of ordinary. 

Superintendent Lynch of Muncie, Ind., was 
making a canvass for group and came in con- 
tact with a number of officers of the companies 
he was canvassing. He sold $50,000 modified 
endowment to one official of company, 
$20,000 ten-year renewable to the president of 
another, $12,000 ten-payment life to the presi- 
dent of the third company, $5000 whole life to 
the secretary and treasurer, and $10,000 whole 
life to the purchasing agent. The consulting 
engineer took a $10,000 ten-year renewable term 
policy and $10,000 whole life, making a total of 
$126,000 of ordinary insurance sold as results 
of canvassing for group life. 

Superintendent Nealon of the Metropolitan’s 
Geneva, N. Y., district, closed a group case for 
$50,000, which was one of six or seven that he 
had canvassed. As a result of closing this one 
ease he sold $250,000 of ordinary to acquain- 
tances whom he had made while selling group 
life. 

Melvian Decker of the Grand Rapids, Mich., 
district, completed ten years of service with the 
company recently. As is its custom, the com- 
pany presented him with a ten-year service 
medal. He made up his mind that he would have 
a little celebration of that event all by himself 
and for one week would put up the best indus- 
trial record he had ever made. On Monday he 
secured 11 applications; Tuesday, 10; Wednes- 


one 





Thursday 


Which made a total of 
Thinking that that was a fair 
week’s work, and as he had achieved his al- 


day, 13; Thursday, 7, 


41 applications. 


lotted task of making his own best record, he 
hung up a sign that anyone else wanting him 
to write an application would please wait until 
the following week. 

Superintendent J. K, Voshell ap- 
pointed by the Mayor of Baltimore to be chair- 
man of the Citizens Committee to investigate 
the entire system of public schools in that city. 
It seems that the public school situation in 
3altimore has been somewhat disorganized in 
There has come a change in the 
school board, and the committee which Super- 
intendent Voshell heads is to iook into the entire 
system and report to the mayor. 

Thomas H. Magner, who has been deputy 
superintendent in Rutland, Vt., and is a son of 
Thomas Magner of the Burlington, Vt., dis- 
trict, has been promoted to be superintendent of 
a new district, created in Vermont, to he known 
as the Rutland district. It will embrace all the 
offices in the southern part of the State, and the 
main office will be located at Rutland. Young 
Magner graduated from Boston College in 1912, 
and began his training in the insurance business 


has been 


recent years. 


in Bangor, Me. 

Spencer Davies, deputy superintendent of 
Reading, Pa., has been promoted to be super- 
tendent of the Charleroi, Pa., district. 

Frederick H. Adden, deputy superintendent at 
Salisbury, N. C., was promoted to be superin- 
tendent and transferred to the Danville, Va., 
district, June 28. 














out Illinois. 


Our System: 
All ages taken from date of birth. 


Benefits: 


residents of Chicago and surrounding towns. 


Premiums: 
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Supt. from the time he starts. 


ance companies in the U. S. for some years. 
months, 
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industrial insurance of good record in Chicago, Chicago Heights, 


HE Globe wants Reliable Life agents with experience in ordinary and 
’ Joliet, Aurora, Elgin, Waukegan and intervening towns and through- 


The population of Chicago and surrounding towns and cities is 3,000,000, 
within the ‘‘forty mile limit’? reached by and through suburban transpor- 
tation, practically all one city, gives unequaled facilities to transact business, 
particularly in ‘‘Paying Claims on Sight”’ in the industrial branch. 


Can handle men who can write ordinary business. 


All policies pay for death and total and permanent disability benefit. 
8,000 death, total and permanent disability and other cash benefits paid on 


Can be paid weekly, monthly, quarterly, half yearly and yearly. 
*“‘Claims Paid on Sight.”’ 


Contracts given with or without lapses being charged. 
contract an eae, Supt. of another company earned $4,000 the first 30 


Under the Globe system an experienced representative can become a 


Progress of the Globe is five times greater than the average of life insur- 
; cone This year for the first six 


Increase in Premium Income...20 Per Cent 
Increase in Assets.............. 30 Per Cent 


If you are a progressive industrial life insurance man come to Chicago 


| Globe Mutual Life Ins. Co. 
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THE EUREKA LIFE INSURAN€E COMPANY 


BALTIMORE, MARYLAND 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOHN C. MAGINNIS, President 
H. LEISHEAR, Jr., Sec’y & Treas. 


Incorporated 1882 


JOSH. N. WARFIELD, Jr., Vice-President 
J. HOWARD IGLEHART, Medical lirector 











Under the latter 























 eaaerbertcaniieee: OF C. & E. LAYTON. 


_., The undersigned are sole agents in the United States for the old estaolished 
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valuable and standard treatises on these subjects. 
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Wisconsin Associations Meet 

Three important fire organizations held meet- 
ings at Lake Delevan, Wis. The Wisconsin 
Field Men’s Club held an interesting session 
with a number of guests of honor, including 
F. W. Bowers, vice-president of the Connecti- 
cut Fire; Carrol DeWitt, superintendent of 
agencies of Fred S. James & Co., and H. J. 
Houge, secretary of the Niagara Fire. Officers 
were elected as follows: President, D. O. 
Stine, special agent of the St. Paul Fire and 
Marine; vice-president, R. T. Gravenstine, 
State agent of the Hanover Fire; secretary- 
treasurer, E. J. Arimond, State agent of the 
Caledonia. The Wisconsin Insurance Club re- 
elected its officers. 

The Conservation and Fire Prevention Asso- 
ciation held a quarterly meeting, at which time 
nearly a thousand inspections were reported 
and J. E. Florin, superintendent of inspections, 
reported a reduction of thirty-one per cent in 
the loss ratio of risks inspected. 


Two French Re-insurance Companies 

The Compagnie Parisienne de Reassurances, 
in its annual statement for the year ending 
June 30, 1919, showed assets amounting to 
3,050,906 francs, and after providing for its 
capital of 1,000,000 francs, its premium reserve 
of 1,948,298 francs and all other liabilities, 
there remained a profit and loss balance of 
39,122 francs, of which 11,227 francs were 
carried forward to the new account. 

Compagnie Européennee de Reassurance of 
Paris in its statement as of June 30, I919, 
shows assets of 17,430,374 francs, including 
stockholders’ notes of 3,000,000 francs. Its 
- premium reserve was 10,057,825 francs, and 
after providing for other liabilities and its 
capital of 4,000,000 francs, it showed a profit 
and loss balance of 111,826 francs, of which 
5285 francs were carried forward to the new 
account. 


Meaning of Co-insurance Explained 

The Firemans Fund Insurance Company of 
San Francisco published last week a valuable 
leaflet explaining in a non-technica] manner 
the meaning and effect of the co-insurance or 
reduced rate average clause in a policy and 
how it operates. Its purpose is to clear up 
some common misunderstandings on the sub- 
ject; and to point out that the use of the 
clause does make it advisable that the assured 
watch the values of his property and carry the 
requisite amount of insurance to value. 


Bankers Fire Enters Kansas 
The Bankers Fire of Lincoln, Neb., has 
been granted license to do business in Kansas. 
The company expects to write a large hail 
business there and is making arrangements ac- 
cordingly. 


Dixwell Davenport Represents Henry Clay 

Dixwell Davenport of San Francisco has 
been appointed Pacific Coast manager of the 
Henry Clay Fire of Lexington, Ky. 
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ARKANSAS SITUATION 


Commissioner Bullion Files Demurrer 
Against Injunction Suit 


RATES BEING VOLUNTARILY REDUCED 


Companies Are Fighting for the Principle Rather 
than Against Reduction Itself , 

Bruce Bullion, Insurance Commissioner of 
Arkansas is keeping up his fight in the interest 
of reduced insurance rates. He had filed a 
demurrer in the Pulaski courts against the suit 
of the Etna Insurance Company and other 
companies operating in the State, in which they 
seek to enjoin his order for a reduction of 6.21 
per cent in the insurance rates of the State. 
He demurs to the suit: “First, because the 
court has no jurisdiction to try and determine 
this case; second, because plaintiffs’ complaint 
does not state facts sufficient to constitute a 
cause of action.” 

The companies operating in Arkansas are re- 


ducing their rates irrespective of the action, 


taken by the Insurance Commissioner. Rates 
on tornado risks, fireproof buildings and auto- 
mobiles have already been reduced, and other 
special classes are to be materially decreased. 
It is said that the average reduction, all classes 
considered, will more than equal the 6.21 per 
cent specified in the Commissioner’s order. It 
is not contemplated that there should be a 
blanket reduction in every class of risk, but 
the classes must be determined by the com- 
panies themselves. It is the principle for which 
the companies are contending, and while the 
result will be more to the interests of the in- 
sured than if the order of the Commissioner 
alone were put into effect, the companies are 
seeking to avert the establishment of a prece- 
dent that would prove ruinous. The companies 
insist that only earned premiums should be 
considered in the calculation of the year’s ex- 
perience. The report of the Commissioner 
shows in itself that the underwriting experience 
of five years in Arkansas on the incurred basis 
showed an actual loss of 11.31. per cent, while 
upon the paid-for basis adopted by the Arkan- 
sas Department, the companies showed a profit 
of 6.34, or an excess over the 5 per cent allowed 
by the law, aggregating $247,836. The com- 
panies further show that there was a reduction 
in September, 1919, of Io per cent, the amount 
of the war surcharge which was taken off at 
that time, but which had been considered in 
arriving at the Department’s figures of excess 
profit. This surcharge, calculated from April 
I, 1918, to September 1, 1919, exceeded $300,- 
ooo. If this were not included in the five years’ 
premium receipts, an actual loss would have 
been shown. Further, the companies are not 
given credit for the reserve that must be car- 
ried for the unearned premiums. 

The companies are not fighting the reduc- 
tion in itself, as is made clear by the fact that 
they are voluntarily reducing their rates, but 
they do contend that the basis adopted by the 
Insurance Department is erroneous, and that if 
put into effect later on in all States would work 
irremediable damage to insurance interests. 
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Fire Insurance 


New Hampshire Fire’s Semi-Centennial 

For fifty years the New Hampshire Fire of 
Manchester has been affording protection to the 
people of this country against loss by fire, and 
has made an enviable record of service, with 
steadily increasing financial strength. A recent 
issue of the company’s little paper, ‘‘Whit- 
tlings,” carries on its front page an illustration, 
embracing a pedestal upon which rests the “‘Old 
Man of the Mountain,’ which latter has long 
been the company’s trade-mark, so to speak. 
The steps of the pedestal bear inscriptions 
which briefly set forth the reasons for the suc- 
cess of “the company with the pyramid,” as 
follows: “Loyalty, Service, Honesty, Square 
Dealing, Strength, Progressive 
Methods.” 

On January 1 last the New Hampshire Fire 
had $9,054,148 of assets and a_ policyholders’ 
surplus of $4,013,381, and its annual premium 
income is nearing the $5,000,000 mark. 

F. W. Sargeant is president of this progres- 
sive institution, other officers being Walter M. 
Parker, vice-president; N. P. Hunt, treasurer, 
and F. E. Martin, W. B. Burpee, G. A. French 
and Charles E. Chase, secretaries. 


Financial 


J. A. Eckert to Erect Building 

It is announced by the Charles F. Noyes Com- 
pany that a new insurance building is to be 
erected by John A. Eckert covering the block 
front on the easterly side of Gold street from 90 
John street to 23 Platt street, New York, and 
the complete rental of the building from plans. 
The Noyes Company originally sold the plot to 
Harry Aronson, and quickly resold Mr. Aron- 
son’s contract at a large profit to Mr, Eckert. 
Mr. Eckert will immediately erect a four-story 
individual insurance building. The Noyes Com- 
pany has leased to Hall & Henshaw for ten 
years the ground floor of the building; John A. 
Eckert & Co. will occupy the next two floors, 
and the Standard Appraisal Company has leased 
through Mr. Noyes the fourth floor. The ag- 
gregate rentals are approximately $500,000. 
The plot purchased by Mr. Eckert is one of the 
most remarkable in the insurance district, with 
street frontages of 158 feet as against a plottage 
area of 3000 feet. The site is directly in the 
rear of the Woodbridge building and opposite 
the William and John street subway station, and 
also convenient to the Maiden Lane district. 


Ohio Association’s New Officers 

The Ohio Association of Insurance Agents 
has chosen the following officers: President, 
Arthur L. Clemons, Cincinnati; vice-president, 
F, A. Clark, Toledo; W. H. Tomlinson, secre- 
tary-treasurer and general counsel. The asso- 
ciation now has a membership of over 500, and 
efforts will be made to increase it 150 during 
the year. —_——————. 
United States Postal Organizing 

The United States Postal Fire Insurance 
Company is being formed at Cincinnati to 
specialize on dwelling and household furniture 
insurance, conducting its business without 
agents. It is proposed to have $100,000 capital, 
and $100,000 initial surplus. 





Auto and Marine Insuraiice 


AUTOMOBILE AND 
MARINE INSURANCE 


J. Scofield Rowe Leaves Maritime Agency 

The information having come to THE SpEc- 
TATOR that J. Scofield Rowe would leave the 
Maritime Underwriting Agency, Mr. Rowe 
made the following statement to Tue Spec- 








TATOR: 


A rather unusual opportunity having been 
offered, | am disposing of my stock interests 
in the Maritime Underwriting Agency, Inc., 
and am retiring from active connection there- 
with. 

My venture into the marine insurance field 
has been most interesting, and none the less so 
because of the many unique and difficult prob- 
lems arising out of “post-war” conditions. A 
distinct advantage in acquiring knowledge in 
new fields is the broadening of one’s “horizon.” 
and I am sure that the experience gained will 
prove of great value and to have been well 
worth “go-getting.” 

In severing relations with the Maritime Un- 
derwriting Agency, I desire to express my ap- 
preciation and thanks to those associates who 
so cordially extended their co-operation, and to 
express my appreciation and gratitude to the 
host of friends who so often extended “good 
cheer” and good wishes. 

This occasion will be made the starting point 
and excuse for a genuine (and long antici- 
pated) vacation, from which I hope to gain 
material advantage, and when the fish “stop 
bitin’ ” and the golf season wanes, it will be 
my purpose to again participate actively in the 
general insurance business, regarding which 
announcement will be made. 








“All kinds of Insurance 
on Automobiles” 


FIRE THEFT 


COLLISION LIABILITY 
PROPERTY DAMAGE 


AUTOMOBILE INSURANCE EXCLUSIVELY 


American Automobile 
Insurance Company 


Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE, Chairman of Board 
CHAS. W. DISBROW, President 
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MARINE POOL COMPLETE 
At Least Fifty American Companies in Hull 
Agreement 
Admiral chairman of the United 
States Shipping Board, announced last week the 
completion of the American Marine Insurance 


3enson, 


syndicate, which has been formed under the 
terms of the new Jones Merchant Marine Act. 
Three syndicates have been formed, two of 
which are strictly American, and the third of 
which will admit some foreign companies. This 
interest will be confined to branch offices estab- 
lished in this country and operating under 
American jurisdiction. 

The syndicates, A, B and C, 
radical departure from present American ma- 
By acting through these organ- 


represent a 


rine methods. 
izations American companies, it is hoped, will 
gain new power and strength in the world’s 
market. The plans of or- 


Marine insurance 


ganization are as follows: 


SynpicaTE A, SEervICE SYNDICATE O 

Organized to perform, at cost, surveying in- 
spections and loss surveys for the United States 
Shipping Board in respect to all steel vessels 
owned by the Board or sold by it on a part 
payment basis, and to perform similar service 
in respect to any vessels of any other shipowners 
and marine underwriters upon payment of reas- 
onable charges for such service. The syndicate 
shall create and maintain an organization for 
inspection, damage and loss surveys, and to 
advise all interested parties with respect to 
matters relating to inspection, repair, equip- 
ment, loading, safety and damage to, and sal- 
vage and loss of vessels. Membership is limited 
to strictly American companies, but is open to 





Thursday 


heretofore sold by the Board that are ac- 
ceptable for insurance to the syndicate. The 
syndicate to have an underwriting capacity of 
not less than $2,000,000 upon a single hull. 
Membership is limited to strictly American 
companies. The Shipping Board may terminate 
the arrangement upon ninety days’ notice, with- 
out prejudice, however, to any risks or obliga- 
tions previously assumed, The subscribing com- 
panies agree to reimburse only with strictly 
American companies. 
SYNDICATE C 

Organized to insure all American ocean- 
going steel hulls when approved and accepted 
for marine insurance by the syndicate managers 
and owned by private persons or corporations or 
in which they have an insurable interest. The 
syndicate has a total underwriting capacity of 
not less than $2,500,000 upon a single hull. 
Membership is divided into two groups. One, 
representing at least two-thirds of the amount 
underwritten on any risk, consists entirely of 
strictly American companies, chartered under 
the laws of the United States or of any State 
thereof domiciled therein and not controlled 
by foreign interests. The second, representing 
not to exceed one-third of the underwriting 
capacity of the syndicate, shall consist solely of 
subscribing companies of foreign countries duly 
authorized and licensed to transact marine in- 
surance in the United States. 

Each syndicate subscriber may accept addi- 
tional insurance on American hulls, outside of 
the syndicate arrangement, but cannot do so at 
rates lower than those quoted by the syndicate, 
nor can such additional insurance be reinsured 
in part or in whole outside of the syndicate, 
unless the syndicate declines to accept the busi- 
ness. 

Charles R. Page, formerly commissioner of 
the Shipping Board, will be manager of Syndi- 
cate A, as announced by Admiral Benson. 





all such companies that 





meet reasonable condi- 
tions of solvency and 
fair dealing. The books 
and accounts of .the 
syndicate are always 
open to audit by a 
representative of the 
Shipping Board, and 
the Shipping Board 
possesses the right to 
withdraw from _ the 
agreement on ninety ° 
days’ notice prior to Fire 
any -expiration date. 
The Shipping Board 
agrees to enter, or 
cause to be entered, all 


vessels owned by it, 
and all such vessels 
hereafter sold on a 
part-payment basis, 


and such vessels here- 
tofore sold as_ the 
Board can lawfully 
cause or require to be 
entered with the syndi- 
cate. 
SynpicATtE B 

Organized to insure 
all American steel 
steamships which the 
United States Shipping 
Board may hereafter 
sell to others to the full 
extent of the unpaid 
purchase price thereof, 
and also, to a like ex- 
tent, such other Ameri- 





INSURANCE 


Automobile 


The IMPORTERS 
and EXPORTERS 
INSURANCE COMPANY 


17 South William St. 





New York 

















can steel steamships 
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Casualty Businéss of 1919 Classified Leann 
. . osses Pai 
Premiums written and losses paid covering the individual lines of business Name ano Location oF Company. Premiums : icaae 
transacted. Losses paid include expenses of investigation and adjustment of W — — i 
claims, Connecticut General, Hartford........... 228,230 73,087 32.0 
Ratio of Continental Casualty, Hammond ......... 1,367,311 954,449 69.8 
: : ; Losses Paid Employers Liability, London............. 266,676 161,664 60.6 
NAME AND LocaTION oF COMPANY. Premiums to European Accident, London ............. 306,192 157,444 51.4 
; Written. Losses Paid. Premiums, Fidelity and Casualty, INOW VOGBas vcceces 1,605,808 1,053,791 65.6 
Accident $ $ % General Accident, Perth .........eseeeeee 461,239 279,744 60.7 
A&tna Casualty and Surety, Hartford]..... 27,254 4,667 17.1 Globe Indemnity, New York............. 255,588 140,766 55.1 
Bina, Wiley WMatticedinccacce cise cece snc 2,949,725 986,839 33.5 Great Eastern Casualty, New York........ 282,469 145,104 51.4 
Amer. Bonding and Casualty, Sioux City+. 273,483 119,383 43.6 Hartford Accident & Indemnity, Hartford. 95,457 45,780 48.0 
American Casualty, Readingy ........... 230,950 115,168 49.9 Integrity Mutual, Chicago ..... pce sceceeee ee - 0 0ti“(‘«‘C HK saes 
American Liability, Cincinnati7.......... 57,554 20,560 35.7 Interstate Life and Accident, . Chattanooga. 72,610 54,862 75.6 
American National, Galveston............. 228,008 42,154 18.5 Kansas Casualty and Surety, Wichita..... 2,002 14,248 711.4 
Bankers Accident, Des Moines}........... 531,577 219,995 41.4 Kansas Central Indemnity, Hutchinson.... 27,033 5,222 19.3 
Bankers Casualty, Minneapolisf .......... 364,762 161,013 44.2 London and Lancashire Indemnity, N, Via 8,534 4,085 47.9 
Boston Casualty, Boston? ..............-. 84,575 38,539 45.6 London Guarantee and Accident, London.. 122,064 74,492 61.1 
Brotherhood Accident, Boston{ .......... 301,516 165,125 54.8 Maryland Casualty, Baltimore............ —1,305 5,794 sere 
GCaronna Erte, Colm pia® ccs 6js.06.0.0s:0 5.050: 1,026, 196 391,404 38.1 Metropolitan Casualty, New York........ 57,480 25,630 44.6 
Cloverleaf Life and Casualty, Jacksonvillej. 595,824 179,912 30.2 New Amsterdam Casualty, New York..... 75,345 69,824 92.7 
Cotunibia. Life, Cimciinatit « < cecccccce us 00 15,234 5,007 32.9 Norwegian. Globe, Christiania ............ 402,610 221,637 55.0 
Columbus Mutual, Columbusf ............ 77,261 31,293 40.5 Occidental Life, Los Angeles............- 74,122 46,615 62.9 
Commercial Casualty, Newark ............ 353,618 98,223 27.8 Ocean Accident, London ..........++0+6% 150,062 72,776 48.5 
Commonwealth Casualty, Philadelphiaj.... 378,703 110,251 29.1 Pacific Mutual, Los Angeles...........++. 827,500 339,411 41.0 
Connecticut General, Hartford .........+ 383,413 105,114 27.4 Preferred Accident, New York........+.. 340,741 179,339 52.6 
Continental Casualty, (HCE erence 3,231,221 975,297 30.2 Reliance Life, Pittsburgh cots ereccccccces 102,330 37,371 36.5 
Continental Life, Washington} .......... 877,482 304,367 34.7 Republic Casualty, Pittsburgh ........... 3,871 2,572 66.4 
Eastern Casualty, Bostonj .............0. 206,633 76,992 37.3 Royal Indemnity, New York............. Fae me 48,646 55.1 
Employers Indemnity, Kansas City........ 524,760 208,216 39.7 Standard Accident, Detroit ............-. 2,721 $25,195 56.8 
Employers Liability, London.............. 466,356 256,050 54.9 Standard Life of America, Pittsburgh..... "12,058 5,166 39.9 
European Accident, London.............. 686,537 219,000 31.9 fravelers Indemnity, Hartford........... 145,979 87,019 59.6 
Federal Casualty, Detroit? cece ane 408,052 152,009 37.3 E cieige 9 rag own Hz — Cai — re 52.8 
edétal, Lite, Chicago. coisesccsce cesses. 465,763 201,281 43.2 ite ates Casualty, New York........ 367,352 204,665 55.7 
Fidelity and Casualty, New York......... 1,756,688 673,801 38.4 U, S, Fidelity and Guaranty, Baltimore... 222,630 125,941 56.6 
General Accident, Perth .............000: 767,404 330,296 43.0 Western Indemnity, Dallas .............. 38,663 41,448 107.2 
Globe Indemnity, New York............. 288,942 107,870 37.3 Zurich General, Zurich ........+++++eeee- 477 we eee sees 
Great American Accident, Omahaj........ 18,024 577 ere - P = ETE 
Great Eastern Casualty, New York........ 321,703 125,077 38.9 Totals (39 companies)............. 3,065,947 7,274,968 
Great Western Accident, Des Moines...... 326,059 96,206 29.5 > 
ee heiees y J econo Hartford. 210,299 86,235 41.0 Liability 
ntegrit Mutua CBA ea 6 aco 6B ice o-oo — =—Ssié pa eane . . 4 = ie ee - 
te Ale Casualty, Cincinnati? et aa 520,673 219,411 42.1 __ Casualty and Surety, Hartford...... 1,217,569 9 Paurhi7 52.4 
Interstate Life and Accident, Chattanooga. . 72,038 17,953 24.9 “Alig ye Hartford Ste eee ee eee enews 6,088,209 3,148,896 45.4 
Kansas Casualty and Surety, Wichita..... 1,650 14,455 875.8 r lied Mutuals ....:.+++++ ABSA SSAA ASS seen 5,784 14.0 
Kansas Central Indemnity, Hutchinson. 26,724 5,643 Zi piensa Bonding, Sioux City.......++.. 995,086 283,541 47.7 
Lincoln Accident, -Lincolnt .....c0s<00850% 383,976 59,292 15.4 a : — —- ee ee Ter £16,600 125,205 58.1 
Lion Bonding and Surety, Omahaj........ 143,717 44,061 30.7 aa ae Mural ¥3 Etite Be ORS AGS £46,826 140,058 31.2 
London & Lancashire Indemnity, New York 18,846 9,922 52.7 C beer ee ee ees ses pp 207,678 24.1 
London Guarantee and Accident, London. 210,950 116,028 55.0 ——— ; es, hg ak emg 1,468,721 eaves = 58.1 
Loyal Protective, Bostont$ .............. 722,348 403,490 55.8 ee ee ae ee porte — 
Masonic Protective, Worcester7........... 1,583,171 817,471 51.6 tone sab asualty, Chicago. ........... 654,214 303,028 40.1 
Massachusetts Accident, | 450,879 173,518 38.5 it, ka Indemnity, Kansas City........ + 208,390 2, ara 282 46.1 
Massachusetts Bonding, Boston? ......... 2,189,347 949,240 43.4 a tg or A cn oS a ge gor ae 
Metropolitan Casualty, New York........ 135,850 40,662 29.9 ae ane Mutual Indemnity, Buffalo..... Roto 16,799 26.2 
Midland Casualty, Milwaukeef............ 161,045 61,757 38.4 a si gg Accident, London..........+-.- 344,158 3,028 33.3 
National Casualty, Detroitt .............. 777.670 325,252 41.8 a acin Mutual Liability, Boston b....... e 169,140 60,620 35.8 
National Life and Accident, Nashvillet{... 8,696,260 3,306,629 38.0 ‘idelity and Casualty, New York......... 3,317,915 1,465,603 44.2 
National Life of ‘U. S, A., Chicagot...... 185: 612,246 33.0 General Accident, ORONO Sioa ae wirénled dese 2,182,996 1,114,163 51.1 
d : ae Georgia Casualty; Macon... .cccedccccscs 1,476,438 977,989 66.3 
National Relief Assurance, Philadelphia7. . 84,779 32.0 Gl eg Ind ity, N = ‘st aneane pelt se 
de Amsterdam Casualty, New York..... 132,749 51.8 yrs P pean et te Sasa Phe SES wes er pt pe ab aa 
Niagara Life, Buffalot ...............0+: 6 : SaRCeR CORUM, NOW X60: «~~ «++ —. 5, 
gone Maggy ic Soy Chicdads.<.s.c«0 I 752'085 ree Hartford Accident & Indemnity, Hartford. 1,959,302 795,744 40.6 
North Am. Life and Casualty, Minneapolis. 32,678 12,434 38.0 — ao een New York... 170,020 156,167 91.8 
Norwegian Globe, Christiania ............ 514,852 133,744 26.0 er east ee — ty, Chicago....... ot BM 29,458 41.3 
Occidental Life, Los Angeles............ 177,947 48,894 27.5 pene, Casualty, Birmingham. ......... party 105,265 32.1 
Ocean. Accident: London o0606-c<csscesens 407,180 187,566 46.1 fs ers pase seemed Wichita a. ... wane peg ng 
- a a ler =” + —Q RQ7 97 9 5 Al, BOSTON .ccccccccccccsece 349,275 »23$ -8 
Ol Tae Le Miberkeet LIIIIIIEL —Eog 3553103816 “London and Lancashire Indemnity, N.Y. | 646,026 239601871 
Oregon Surety and Casualty, Portland;.... 45,177 17.664 39.1 seme Guarantee See Aeon. London. . 2,883,688 1,169,832 40.6 
Pacific Mutual Life, Los Angeles......... 1,665,294 463,994 27.9 as e em es * Jersey City...... 230,742 9 une? 46.6 
Peerless Casualty, Keenef ........2+-+++ 186,309 75,145 40.3 ee Casua eA altimore......++-++s 2,770,787 50.8 
Peninsular Casualty, Jacksonvillet........ 277,975 43.3 eS Boston LD ESS sae Ss one, eee 4.8 
Pioneer Insurance, Lincolnt ..........++ 32,389 37.0 New yscanagg ot ogee gf New York. .... Ges, 708 41.3 
Preferred Accident, New York........+:- 356,666 36.7 ba Jersey I : elity and |  G., Newark... 200,946 43.9 
Provident Life and Accident, Chattanoogay. 394,385 45.1 ee ve, Christiania .....-...... ps 3,591 2.6 
Red Mens Fraternal, Westfield}.......... 17,745 38.3 es — onc 9 gage laa a bain 7 
Reliance Life, Pittsburgh............20+5 34,625 27.8 ee ee ee porn rie 
Republic Casualty, Pittsburgh ............ 859 21.4 No ming CCI en: — k fork. ....+.-.+. 663,875 44.0 
Ridgely Protective Association, Worcestert. 514,327 63.9 a nion, New “ ecideaek ta ce ees es se: sees 
Royal Indemnity, New York............- 2 101,927 47.0 Ponsa lic . asualty, —S “Doan aatinaadt a 95,323 pig 
Southern Surety, Des Moinesf........--- 550,311 199,668 36.3 —- —— a POrK. eee eee 1,184,719 44.9 
Standard Accident, Detroit ..........+++- 1,682,380 702,567 41.8 Standard Surety, Des Moines............ 128,357 70.8 
Standard Life of America, Pittsburgh.. 22,698 4,713 20.8 soi Accident, Detroit .....-.-.-.-+- ete gr pt 
Time Insurance Company, Milwaukee?.... 301,462 129,518 43.0 dk a a —- OCTET I 3,483 py 
Travelers Indemnity, Hartford........... 176,337 27,841 15.8 United § on tel ia nie ste eee eeees 4,391,980 44.1 
Travelers Insurance, Hartford............ 5,704,701 1,998,758 35.0 ues = hee ory ok New sae secceeee Ps 904, 146 48.9 
Union Life and Accident, Lincoln?......-. 109,308 48,804 44.6 West, Fic es | ety a cd speunmeacpnes ‘ano 27 a ge phy 
Union Health and Accident, Denvery..... 64,405 24,422 37.9 7 a ndemnity, Dallas............-. 309,770 193,714 62.5 
United States Casualty, New York....... 528,400 236.537 44.8 furiels Génieral, ZUPriclissccc cise sacees ves 1,881,541 855,742 45.5 
f A 2 aa 369,325 55,099 2.0 : 
Viasat yoo Pony Guaranty, -» 36,662 merge aa Totals (48 companicS) ..6 << cee. 75,537,871 33,536,650 44.4 
Western Accident and Indemnity, Helenay. 5,860 5,754 98.2 3 a Auto liability only. 
Western Indemnity, Dallas............++ 55.412 17,118 30.9 b Formerly Contractors Mutual Liability. 
Western Casualty, Denver? ........-+--+- 291,412 104,539 35.9 
Wisconsin Accident & Health. Milwaukee’*. 60,828 23,489 38.6 Fly-Wheel 
Wisconsin National Life, Oshkosh?.......- 89,888 30,167 33.6 ¥ Cc J: je ». Hartford poe ‘aia 
Zurich General, Zurich ......6.+s+2s000+s 4,010 124 3.1 #tna Casualty and Surety, Hartford...... $4. hp 
RN eo) as eae _ een, Empevers yes my — oe eer reer 3,405 0.7 
papa : -_ oa cme 4 Puronedn Aectaett, LetG@0B..ccccecsecsce -S048% © ~saeaec 
Totals (89 companies)... ans yoeeee 5 "55,636, 836 21,221,986 38.1 Fidelity and Casualty, New York......... 44,081 33.3 
+ Accident and health. Globe Indemnity, New York............. : —71 : 
* Policies embrace life, health and accident. Hartford Steam Boiler, Hartford......... 384.876 92435 5.8 
§ Industrial. Maryland Casualty, Baltimore............ 90,046 307 a 
- Ocean Accident, WAGs hs os hasacecou, 91,542 2,021 2.2 
§ For Odd Fellows only. Royal Indemnity, New York............. 84,126 8,094 9.6 
t Includes industrial life and sick benefits. Travelers Indemnity, Hartford..........- 28,335 3,657 12.9 
Totale. (10 campanies) s. ..6 6 cc nees 924,744 84,546 9.2 
Health 
Etna Casualty and Surety, Hartford..... 95,401 36.9 
ina. Bile, SattiGsd. 2oc<54<0c cao secwases i, 5s 560,047 48.6 Burglary and Theft 
American Bonding & Casualty, Sioux City. 48,238 66.7 Etna Casualty and Surety, Hartford...... 849,593 360,154 42.4 
\merican National, Galveston .........+- an 008 114,469 50.2 American Bonding & Casualty, Sioux City. 63.506 46,732 73.6 
Commercial Casualty, Newark..........-- 269,794 133,714 49.6 American Casualty, Reading.............- 12,656 12,575 99.4 
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Casualty, Surety, Etc. 


NAME aND LocaTION OF COMPANY. 


American Indemnity, Galveston.......... 
Employers Liability, London 
European Accident, London.............. 
Fidelity and Casualty, New York......... 
Fidelity and Deposit, Baltimore.......... 
General Accident, Perth ....0.00.60.c00e000% 
Georgia Casualty, Macon............+++-- 
Globe Indemnity, New York.............. 
Great Eastern Casualty, New York........ 
Hartford Accident & Indemnity, Hartford. 

Home Life and Accident, Fordyce Bia iolors cote 
Kansas Casualty and Surety, Wichita..... 
Lion Bonding and Surety, Omaha......... 
London and Lancashire Indemnity, N. Y.. 
London Guarantee & Accident, London.... 
Maryland Casualty, Baltimore............ 
Massachusetts Bonding, Boston........... 
Metropolitan Casualty, New York......... 
National Surety, New York 
New Jersey Fidelity and P. G., Newark.. 

Ocean Accident, London . «oe. o0s0s.0<e0e 
Preferred Accident, NOW WiKi ccis's osc.w's 
Republic Casualty, Pittsburgh............ 
Norwich Union, New 
Royal Indemnity, New York...........++. 
Southern Surety, Des Moines............ 
Travelers Indemnity, Hartford........... 
United States Casualty, New York........ 
U, S. Fidelity and Guaranty, Baltimore... 
United States Indemnity, New York...... 
Western Accident and Indemnity, Helena. 
Western Indemnity, Dallas 


ee er 


Totals (35 companies) 


Credit 
American Credit Indemnity, New York... 
Home Life and Accident, Fordyce........ 
London Guarantee and Accident, London.. 
Ocean Accident, London. ...6.6esss0s00s0 


Totals (4 companies) 


Sprinkler 


7Etna Casualty and Surety, Hartford..... 
Maryland Casualty, Baltimore 


Totals (2 companies) 


Autobobile and Teams Property Damage 
Etna Casualty and Surety, Hartford...... 
American Automobile, St. Louis. 
American Bonding & Casualty, Sioux City. 
American Casualty, Reading.............. 
American Indemnity, Galveston 
American Auto. Mut., Menominee Falls... 
American Mutual Liability, Boston....... 
Commercial Casualty, Newark 
Commonwealth Casualty, Philadelphia..... 
Continental Casualty, SSS ae 
Employers Indemnity, Kansas City....... 
Employers Liability, London............. 
Exchange Mutual Indemnity, 
Federal Mutual aS a pe Ng Rei ieversieie 
Fidelity and Casualty, 

Cpemeral Accent, Pert ...c sce ccc cicce ce 
Georgia Casualty, Macon 
Globe Indemnity, New York............. 
Great Eastern Casualty, New Yor 

Hartford Accident & Indemnity, Hertford: 
Home Life and Accident, Fordyce........ 
Interboro Mutual Indemnity, New York.. 
Integrity Mutual Casualty, Chicago....... 
Interstate Casualty, Birmingham Retiomein es 
Interstate Liability, Rock Rapids, Ia...... 
Kansas Casualty and Surety, Wichita..... 
London and Lancashire Indemnity, Ni: yy. 
London Guarantee and Accident, London.. 

Laberty Disttual, Boston. ..... o05 .:00000s0i00s 
Lumber Mutual Casualty, New York...... 
Lumbermens Mutual, Chicago............ 
Manufacturers Liability, Jersey City... 
Maryland Casualty, Baltimore............ 
Massachusetts Bonding, Boston........... 
New Amsterdam Casualty, New York..... 
New Jersey Fidelity and P. G., Newark... 
Ocean Accident, London..............+.- 
Oregon Surety and Casualty, Portland.... 
Penn. Manufacturers Assn., Philadelphia. . 
Preferred Accident, New York 
Norwich Union, New 
Republic Casualty, Pittsburgh 
Royal Indemnity, New York 
Bouenem Surety, St. Louis... .oscscssese 
Standard Accident, Detroit.............. 
Travelers Indemnity, 
Union Auto., Lincolnt 
United Auto., Grand Rapids.............. 
United States Casualty, New York........ 
U. S. Fidelity and Guaranty, Baltimore... 
OS SS ES: eT a 
Western Indemnity, Dallas 
Zurich General, Zurich..............+00.- 


Totals (50 companies)............. 


+ And other property damage. 


THE SPECTATOR 











Ratio of 
Losses Paid 
Premiums to 
Written. Losses Paid. Premiums. 
$ Jo 
8,372 6,147 73.4 
485,233 270,593 55.8 
1,083,728 361,489 33.4 
1,127,825 588,958 52.3 
318,717 160,881 50.5 
103,302 60,978 59.0 
16,517 16,415 99.4 
508,000 177,973 35.0 
149,989 67,179 44.8 
344,885 155,352 45.0 
263 re Pee 
10,729 16,470 153. € 
37,332 4,011 10.7 
46,045 18,515 40.2 
251,722 142,713 56.7 
830,180 345,148 41.6 
435,708 209,957 48.2 
116,663 51,535 44.2 
1,192,805 496,870 41.7 
117,409 91,032 77.5 
503,190 267,628 53.2 
273,452 101,061 36.9 
40,803 10,440 25.6 
eet @£=—S ewan ire 
467,756 230,233 49.2 
43,918 24,028 54.7 
1,068,433 286,923 26.9 
171,995 92,991 54.1 
1,305,744 530,599 40.6 
eo spr 
3,393 15 ” 
5,458 5,019 92.0 
12,103,239 5,210,614 43.1 
1,047,110 59,124 5.7 
| | i re vr 
530,235 4,317 .8 
642,334 9,111 1.4 
2,220,026 72,552 3.3 
258,653 95,401 36.9 
271,294 83,433 30.8 
529,947 178,834 33.7 
2,412,648 60.9 
2,566,855 58.9 
*274,428 ‘fee | 
123,048 62.1 
227,282 57.8 
2,223 aistele 
195,663 33.0 
454,984 56.4 
52,177 53.1 
238,158 52.0 
76,751 66.7 
1,258,856 50.2 
17,094 33.4 
22,722 53.8 
761,018 50.7 
698,461 54.9 
403,538 61.1 
772,526 52.9 
120,341 50.2 
674,821 45.8 
3,418 12.3 
62,973 56.1 
164,311 ve ed 
82,360 51.8 
6,884 rr 
109,515 55.8 
198,298 57.8 
600,606 50.2 
42.715 40.1 
8,676 18.2 
47,767 30.2 
41,218 34.9 
1,001,959 59.6 
231,849 130,366 56.2 
316,230 148,288 46.9 
65,379 38,044 58.2 
678,807 362,296 53.4 
18,280 8,147 44.6 
38,167 20,142 52.8 
579,087 305,182 52.7 
1,918 80 £;2 
106,785 58,131 54.5 
798,190 405,013 50.7 
169,696 109,126 64.3 
676,171 316,833 46.9 
2,736,582 1,596,857 58.3 
191,614 40,943 21.4 
6060 — &evanoe wean 
354,446 222,871 62.8 
967,495 425,673 44.0 
7.485 2'813 37.6 
97,488 60,883 62.5 
218,685 54.5 


401,527 





t Includes auto. 





12,055,877 


liability. 














Thursday 
Ratio of 
Losses Paid 
NAME AND LocaATION OF COMPANY, Premiums : to 
— Losses Paid. Premiums. 
% 
Workmen’s Collective 
Peta Tike. TAtetord — 5 csc geo sie:0 isco sinveiens viet 34,646 13,666 39.4 
Continental Casualty, Hammond........... 6,830 3,757 55.0 
Employers Liability, London............. 19,588 13,148 67.1 
Fidelity and Casualty, New York......... 1,397 499 35.7 
Georgia Casualty, Macon ................ 30,655 9,876 32.2 
Globe Indemnity, New York.............. 147 726 493.8 
Integrity Mutual, Chicago................ 20,602 11,061 53.7 
London Guarantee and Accident, London.. 20,878 14,500 69.5 
Maryland Casualty, Baltimore............ 47,976 24,813 51.7 
New Amsterdam Casualty, New York..... 53,784 24,615 45.8 
Royal Indemnity, New York.............. BGS 2k evens eis asker 
Southern Surety, DES MGINES!. 6 ceics < occcieis 3,366 2,129 63.3 
Standard Accident, Detroit .............. 3,202 622 19.4 
Travelers Insurance, Hartford............ 15,951 8,276 51.9 
United States Casualty, New York........ 9,825 2,621 26.7 
U. S. Fidelity and Guaranty, Baltimore. 75,304 29,326 38.9 
Totals (16 companies)..........00- 344,713 159,685 46.3 
Live Stock 
Capital Live Stock, Topeka... ....iiccoc08 cas 237,809 104,957 44.1 
Central Live Stock, Kankakee............ 35,262 14,502 41.1 
Hartford Live Stock, Hartford........:... 288,911 113,317 39.2 
Kaskaskia Live Stock, Shelbyville ........ 114,541 38,232 33.4 
Standard Live Stock, Indianapolis........ 150,168 73,168 48.7 
State Mutual Hog, Springfield, Ill........ 60,986 11,584 19.0 
Totals: (6 Companies) 3:06. 566esecces 887,677 355,760 40.1 
Physicians’ Defense 
Maryland Casualty, Baltimore............ 18,505 16,667 90.1 
Medical Protective, Fort Wayne.......... 374,433 104,637 27.9 
Totals (2 companies) oosiccsccasscvice 392,938 121,304 30.9 
Auto Fire and Theft 
American Indemnity, Galveston........... 65,352 26,761 41.0 
Marine 
7Etna Casualty and Surety, Hartford...... = ...... 534,581 At 
American Indemnity, Galveston........... 48,847 38,252 Teco 
Totals: (2 companies) 6. sic6s:00-6 ose 48,847 572,833 
Workmen’s Compensation 
Etna Casualty and Surety, Hartford...... 884,925 337,132 38.1 
HERR E LAne, TIGTEOL 6.6.6 5.<0::0.90:0 00:0 eels eces 10,343,447 4,514,756 43.7 
American Casualty, Reading............. 40,845 15,522 38.0 
American Indemnity, Galveston........... 68,738 61,442 89.4 
Commercial Casualty, Newark ........... 443,144 194,756 3.9 
Continental Casualty, PIAMMIONA 6 s5 ve.6<0' 1,358,815 501,765 36.9 
Employers Indemnity, Mansas City... .<0. 311,873 147,938 47.4 
Employers Liability, London ............. 12,325,107 5,869,549 47.6 
European Accident, London ............. 27,678 430 3.0 
Fidelity and Casualty, New York... 2.525. 4,160,946 1,781,788 42.8 
General Accident, Perth 2.0.06 .e0ssssc0es 1,866,812 728,586 39.0 
Georgia Casualty, PEND Eg osu ciate eis setee co arate 347,576 230,978 66.4 
Globe Indemnity, New York ............. 2,016,541 947,773 47.0 
Great Eastern Casualty, New York........ 1,909 1,430 74.9 
Hartford Accident & Indemnity, Hartford. 2,841,076 1,253,353 44.1 
Home Life and Accident, Fordyce EAs an 89,190 64,217 72.0 
Interstate Casualty, Birmingham POS eee 217,400 170,474 78.5 
London and Lancashire Indemnity, N. Y.. 33,233 32,412 97.5 
London Guarantee and Accident, London. . 7,101,803 3,333,912 46.9 
Manufacturers Liability, Jersey City...... 2,382,278 1,503,927 63.1 
Maryland Casualty, Baltimore............ 8,704,113 3,706,596 42.6 
Massachusetts Bonding, Boston .......... 128,482 124,609 97.0 
New Amsterdam Casualty, New York...:.. 1,485,396 747,737 50.4 
New Jersey Fidelity and P. G., Newark. | Tee See 
Norwegian Globe, Christiania ............ 1,001,300 410,635 41.0 
Ocean Accident, London ..............+: 6,193,847 2,641,003 42.7 
Pennsylvania Manfrs. Assn. Cas., Phila.. 1,790,312 523,216 29.2 
Preferred Accident, New York........... oe ee ae 
Norwich Union, New York..............- i: ES rte Sone Pe 
Republic Casualty, Pittsburgh ........... 313,902 129,409 41.2 
Royal Indemnity, New York.............. 2,689,002 1,129,336 42.0 
moutnern “Stirety,. (St. GOUWIS...so0.6.0008 ss 976,870 414.687 42.4 
Standard Accident, Detroit .............. 2,994,723 1,242,922 41.5 
Travelers Indemnity, [EOC 873,651 349,701 40.0 
Travelers Insurance, Hartford........... 19,003,050 8,750,886 46.1 
United States Casualty, New York....... 1,036,912 535,585 51.7 
S. Fidelity and Guaranty, Baltimore. 5,155,981 2,091,570 40.6 
Western PUGEMINIEY,. TIAUNAS 6 o.65:6 60 6i0 care. 816,784 449,584 55.0 
Zurich General, DATEICHIe occ eric eae cae 2,469,123 1,024,471 41.5 
Totals (39 companies)............. 102,498,281 45,964, 487 44.9 
Mutual Companies 
American Mutual Liability, Boston....... 6,485,936 38.6 
Central Mutual Insurance, Albany c...... : 51.0 
Employers Mutual Ins. Co. of N. Y., N. Y $7.5 
Employers Mutual Liability, Wausau...... 1,2¢ 39.9 
Employers Mutual Casualty, Des Moines.. 44.1 
Exchange Mutual Indemnity, Bufttalo. ..... 33.4 
Federal Mutual Liability. Boston b........ 37.3 
Hardware Mutual Casualty, Stevens Pt.... 50.254 30.7 
Interboro Mutual Indemnity, New York... 209.089 38.8 
Integrity Mutual Casualty, Chicago....... 1.002042 402.902 40.2 
Liberty Mutual Insurance. Boston........ 4.754.117 1.667,749 25.1 
Lumber Mutual Casualty, New York...... 555,067 178,627 82.2 
Lumbermens Mutual Casualty, Chicago. 584.777 217,202 37.2 
Michigan Mutual Liability. Detroit........ 1.420.706 658.168 46.3 
N. Y. Printers & Bookbinders Mut., N. Y 69.089 25.628 37.1 
Security Mutual Casualty, Chicago ...... 2.476.302 396.518 16.0 
Texas Employers, Dallas ................ 1.872,752 740.222, ea 
Utica Mutual Ins, Co., Utica............. 1,150 041 387,721 S06 
Utilities Mutual, New York.............. 346.755 113.252 ac 
Wisconsin Mutual Liab. Co.. Milwaukee... 316.876 148,298 8 
Totals (20 companies)............. 24.209,601 8,739,965 "36.1 


Central and Western New York Bre 


c Formerly 
b Formerly Contractors Mutual 





wers 








Liability. 








and Maltsters Mutual. 
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NAME AND LOCATION OF COMPANY. 


Fidelity 


Premiums 
Written. 
$ 


ZEtna Casualty and Surety, Hartford...... 487,873 
American Bonding & Casualty, Sioux City.. 160,398 
American lidelity, Montpelier............ 15,430 
American Indemnity, Ganvestem. 66. esiceecs 38,336 
American Surety, New York............- 2,715,404 
Bankers, Deposit, TOpehs. << <.0as cscnccesce 22,663 
ern Liapiity, WOndon .... 06.800. 128,032 
European Accident, London.............. 464,607 
lidelity and Casualty, NGM VOM ess sievcres 666,300 
i and Deposit, PisleOR Gs aie 6:54:06: 5.4 1,775,401 
Globe Indemnity, New York.............. 283,514 
Guarantee Co. of North Am., Montreal.... 146,898 
Hartford Accident & Indemnity, Hartford. 409,337 
International Fidelity, Jersey City........ 164,140 
Kkansas Casualty and Surety, W ichita..... 31,568 
Lion Bonding and Surety, Omaha......... 83,515 
London and Lancashire Indemnity, NW Y:.; 42,403 
Maryland Casualty, Baltimore............ 317,718 
Massachusetts Bonding, Boston........... 394,328 
National Surety, New Yorks <.c5..sc:-:4000 2,805,009 
New Amsterdam Casualty, New York..... 365,547 
Norwegian Globe, Christiania ............ 350,637 
Ocean Accident, London..........--seees 101,560 
Oregon Surety and Casualty, Portland.... 4,356 
Pennsylvania Surety, Harrisburg......... 9,159 
Preferred Accident, New York........... 178,278 
Republic Casualty, Pittsburgh ........... 14,139 
Royal Indemnity, New York.............. 392,169 
—- Surety, Des Moines<...<<. + «<0. +. 91,641 
S. Fidelity and Guaranty, Ba Itimore. 1,917,031 
United States Guarantee, New York...... 172,116 
Western Accident and Indemnity, ay 6,454 
Western Indemnity, Dallas .............-. —10 
Fotale. (8% companies)... s6/o6s ea. 14,755,951 
Surety 
JEtna Casualty and Surety, Hartford...... 2,371,081 
American Bonding & Casualty, Sioux City. 484,401 
American TJ idelity, Montpelier aa wie eee os 1,859 
American Indemnity, Galveston... .. <2... 121,319 
American Surety, New York............- 2,915, 480 
Bankers Deposit, Topeka .....csessessecs 9.408 
Capital City Surety, Albany.............. 129,026 
Employers Liability, London............. 14,615 
f£uropean Accident, London ............+ 248,507 
Fidelity and Casualty, New York......... 893,937 
Fidelity and Deposit, Baltimore........... 3,230,392 
Globe Indemnity, New York:.........---. 980,412 
Guarantee Co. of North Am., Montreal.... 91,031 
Hartford Accident & Indemnity, Hartford. 577,985 
Home Life and Accident, Fordyce.......- 12,668 
International Fidelity, Jersey City........ 33,452 
Interstate Casualty, Birmingham.......... 3,312 
Kansas Casualty and Surety, Wichita..... 77,288 
Lion Bonding and Surety, Omaha........ 294,952 
London & Lancashire Indemnity, N. Y.... 335,672 
Maryland Casualty, Baltimore ........... 1302" 646 
Massachusetts Bonding, Boston..........- 
National Surety, New Yotk......550060%« 
New Amsterdam Casualty, New York..... 
Oregon Surety and Casualty, Portland.... 
Preferred Accident, New York...........- 
Republic Casualty, Pittsburgh ........... 
Royal Indemnity, New York............-- 





CASUALTY, SURETY & 
MISCELLANEOUS 


Electric Motor Insurance 

A new form of insurance is being written 
by the Royal Indemnity, which covers against 
breakdowns that may occur to electric motors 
while in operation, whether due to the break- 
age of parts, burning out, failure of insulation 
or other causes resulting in the stoppage of the 
motor for repairs. The insurance will be writ- 
ten for a term of one year and for the pres- 
ent only motors rated at between five and 100 
horse power will be accepted. As in the case 
of steam boiler insurance, the feature of this 
form of coverage is the inspection service 
which is rendered by trained experts and 
which goes with the insurance. 














Wisconsin Live Stock Ruling 
Platt Whitman, 
of Wisconsin, 


Commissioner of Insurance 


has recently issued a ruling to 


the effect that companies authorized to trans- 
act the business of insurance on live stock in 
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Casualty, Surety, Etc. 




















Ratio of Ratio of 
Losses Paid Losses Paid 
to NAME AND LocaTION OF COMPANY, Premiums to 
Losses Paid. Premiums. Written, Losses Paid. P remiums. 
$ % % 
140,307 28.8 Southern Surety, Des Moines............ 1,142,409 71,144 6.2 
47,606 29.7 U. S. Fidelity and Guaranty, Baltimore. 4,591,100 1,065,364 23.2 
5,474 35.5 United States Guarantee, New York....... 180,382 16,606 9.2 
578 1.5 Western Accident and Indemnity, Helena. 35,397 675 1.9 
78, 001 32.3 Western Indenmnity, Dallas «..000cceseces 10,860 101,441 933.7 
F 7 See we palaces 
24.8 Totals (33 companies) ........6...06- 26,426,651 4,662,644 17.6 
or 9 
155, 515 5 23.8 Plate Glass 
483,960 27.3 Etna Casualty and Surety, Hartford...... 432,280 192,058 44.4 
78,980 27.9 American Bonding, Sioux City iiwéecweeewus 467,342 224,030 47.9 
39,828 27.1 American Casualty, OMIM ie dic accccues 102,72 52,731 51.3 
76,954 18.8 American Indemnity, Galveston........... 19,417 15,676 80.7 
34,738 21.2 Commercial Casualty, Newark............ 98,338 39,838 40.5 
18,587 58.9 Employers Liability, London............. 204,054 104,962 51.4 
7,161 8.6 Fidelity and Casualty, New York......... 721,163 317,207 44.0 
14,004 33.0 Georgia Casualty, Macon eccedte elutes aaded ake 70,891 35,811 50.5 
72,814 22.9 Globe Indemnity, New York.............. 318,225 134,035 42.1 
97,776 24.8 Great Eastern Casualty, New York........ 197,946 107,537 54.3 
1,025,028 36.5 Hartford Accident & Indemnity, Hartford. 224,454 93,342 41.6 
128,776 35.2 Interstate Casualty, Birmingham.......... 6,340 260 4.1 
95,534 27.2 Interstate Life and Accident, oc ia 23,427 8,373 35.8 
20,785 20.5 Kansas Casualty and Surety, Wichita..... 19,233 14,006 72.8 
2,885 66.2 Lion Bonding and Surety, Omaha......... 38,738 5,788 14.9 
weusee Pee Lloyds Plate Glass, New York............ 903,368 375,043 41.5 
93,889 52.7 London and Lancashire Indemnity, N. Y. 75,713 42,342 55.9 
5,769 40.8 Maryland Casualty, Baltimore............ 541,890 244,445 45.1 
81,651 20.8 Massachusetts Bonding, Boston........... 371,114 162,871 43.9 
10,831 11.8 Metropolitan Casualty, New York. 7 862,462 374,868 43.5 
816,610 42.6 Massachusetts Plate Glass, Boston........ 13,208 717 5.4 
33,899 19.7 New Amsterdam Casualty, New York..... 296,020 134,566 45.4 
810 12.6 New Jersey Fidelity and P. G., Newark... 496,463 288,444 58.1 
2,106 ‘ New York Plate Glass, New York........ 1,190,999 617,502 51.9 
— = —— Ocean Accident, London................. 259,250 104,302 40.2 
4,666,158 31.6 Oregon Surety and Casualty, Portland.... 1,939 611 31.5 
Republic Casualty, Pittsburgh ........... 32,400 ) 41.9 
Royal Indemnity, New York............. 291,075 41.8 
250,310 10.6 Southern Surety, BOO MOMMIES fice ciiws 97,275 58.2 
210, 835 43.5 Travelers Indemnity, Hartford........... 390,950 42.8 
‘ ecata United States Casualty, New York........ 142,177 73,¢ 51.6 
13.5 U. S. Fidelity and Guaranty, Baltimore. 420,645 174,078 41.4 
9.4 United States Plate Glass, Philadelphia. . 67,700 33,857 50.0 
Pee Western Accident and Indemnity, Helena. 5,226 4,309 82.4 
20.6 Western Indemnity, Dallas ..........0+0. 83,697 49,352 59.0 
11.8 Sa —_—_— — - 
35.2 Totals. (85 companies). ..:526ccccees 9,488,146 4,385,401 46.2 
hice 
16.3 Steam Boiler 
20.8 American Casualty, Reading ............. CY (rrr daar 
12.0 Employers Liability, London............. 117,334 3,417 2.9 
10.1 European Accident, London............-. 58,047 2,318 4.0 
Sane Fidelity and Casualty, New York......... 622,360 183,398 29.5 
63.1 Globe Indemnity, New York.........+:-. 47,988 11,905 24.8 
96.3 Hartford Steam Boiler, Hartford......... 2,209,149 188,216 8.5 
65.3 London Guarantee and Accident, London.. 44,559 7,194 16.1 
6.6 Maryland Casualty, Baltimore............ 460,628 70,664 15.3 
$2.7 Ocean Accident, London... .....cecccese 230,686 7,834 3.4 
16.6 Royal Indemnity. New York............. 166,954 10,011 6.0 
19.2 Mutual Bosler. Noston.:..<:6scesscscensiwd-es 106,145 1,858 1.8 
14.6 Travelers Indemnity. PRR ORs 6 ce wi cases 539,059 56,928 10.6 
48.7 United States Casualty, New York ...... —IG # #} serene 
30.0 i es 
16.0 Totals (13 companies)... cess 4,607,702 486,815 10.6 
33.0 ‘nigenaaiciaie 
14.5 CkGR WENGE Yc iiwenccuccrieccoeaas 357,008,093 149,777,790 41.9 
the State of Wisconsin must use a standard mutuals. It is entitled “President’s Memo- 
fire insurance policy in giving the fire insur-  randum” and is worded as follows: 
ance coverage. It has been the practice ot President’s Office 
companies heretofore to include the fire cover- Office Memorandum 
To Mr. Jones: March 31. 


age in the live stock policy, but the Commis- 
sioner holds that this violates the provisions 
of the standard fire policy law. 
State Fund Legislation Expected 

It is anticipated that a bill will be introduced 
at the special session of the South Dakota 
Legislature, which will convene June 21, pro- 
viding State workmen’s 


compensation fund. 


for a monopolistic 


New Branch for Norwich Union 
The Norwich Union Indemnity is planning 
to open a Southern California branch in Los 
Angeles under the management of Raymond 
S. Shaw, who has been special agent of Ed- 


ward Brown & Sons of San Francisco. 
Circular Against the Mutuals 
The brokerage and agency department of the 
Etna companies of Hartford has issued a 


unique leaflet on the subject of competition by 
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I understand we have carried our workmen’s com- 
pensation and automobile liability insurance in the 
Blank Mutual Liability Insurance Company since Jan- 
uary 1. It seems to me that we should buy insurance 
to get rid of our liability—not to pay a premium to 
retain our liability and assume the liabilities of others 


as well. Our account with this Blank Mutual looks 
about like this to me: 

DR. 
To—Loss of the advice and services of our insurance 


broker. 

Loss of time of various of our employees who 
now attend to details formerly handled by 
our insurance company and our broker. 

Loss of the valuable aid and service which a 
highly developed organization can furnish us. 

Loss of customers in the insurance business who 
probably prefer to buy the goods of their 
clients 

Loss of ability to x our annual insurance cost, 
due to the mutual assessment feature and to 
other risks unknown to us that are in the 
mutual company. 


CR. 
By—Lower cost from dividend (promised) 

I see ne hope that this account will ever be squared 
up. I think we had better get out of the insurance 
business, and I suggest that as soon as possible you 
get our insurance into some good stock insurance com- 
pany through a broker who will give us service. 

S. K. SMITH, President. 
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COMPLAINT FILED 
Casualty Underwriters Association of 
Northern New Jersey Makes 
Protest 





MUTUAL LIABILITY COMPANY ACCUSED 





Alleged Misrepresentation Brought to the Attention 
of Insurance Department 

The Casualty Underwriters Association of 
Northern New Jersey recently made a complaint 
to the New Jersey State Insurance Department 
against the Manufacturers Liability Insurance 
Company of Jersey City on account of what the 
association claimed to be misstatements being 
circulated by that company in a circular en- 
titled ‘‘Inside of Me.” It is alleged that mis- 
representations are made concerning the methods 
of the stock companies in transacting workmen's 
compensation insurance. One feature of the 
circular mentioned is entitled ““A vexing prob- 
lem,” and from this the following quotation is 
made: 

Has any one particular part of the labor 
situation been more perplexing than workmen’s 
compensation? * * * It would seem a simple 
way to avoid this utterly confounding situation 
by shifting your liability to an insurance com- 
pany—then you are confronted with a charge 
that is out of all proportion to the service you 
secure, in some States almost prohibitive, be- 
cause Mr. Insurance Company uses from 
thirty-five to sixty-five per cent for over- 
head, * .* 

A further statement made by counsel for the 
Manufacturers Liability Insurance Company in 
quoting from a letter from an officer of that 
company to the State Insurance Department, is 
to the effect that expense ratios are shown in 
the Handy Chart of 1919, published by The 
Spectator Company, running up to one hundred 
and fifty per cent, and in some cases one hun- 
dred and ninety per cent, presumably upon the 
business of 1918. The publishers now take oc- 
casion to deny this statement. It may be ex- 
plained that the highest gross expense ratio in 
1918 shown in the Handy Guide for a stock 
company writing workmen’s compensation 
business was 73.5 per cent, which is for a com- 
pany which transacted life insurance also, and 
which, in reporting its figures, included the 
expenses of its life department in its expense 
item, while not including the life insurance 
premiums in its premium item. Excluding the 
expenses of the life insurance business, the 
expense ratio of its casualty department would 
have been less than seventeen per cent. 

In answering an inquiry from a representative 
of the Casualty Underwriters Association of 
Northern New Jersey, as to the accuracy of 
the statement concerning ratios shown in the 
Handy Chart, followed by a call at THE 
Specrator office by the representative referred 
to, the publishers wrote as follows: 


Answering your letter of the 22d imstant addressed 
to THE SPECTATOR, we desire to say im reply that we 
have not seen a copy of the circular entitled, “In- 
side of Me,” issued by the Manufactu ters Liability 
Insurance Company, and therefore have not read the 
matter, from which you quote a portion 3 s follows: 

“A Vexing Problem.” “Has any one’ Particular 


THE SPECTATOR 


part of the labor situation been more perplexing than 
workmen’s compensation? * * * It would seem 
a simple way to avoid this utterly confounding situa- 
tion by shifting your liability to an insurance com- 
pany—then you are confronted with a charge that is 
out of all proportion to the service you secure; in 
some States almost prohibitive, because Mr, Insur- 
ance Company uses from thirty-five per cent to sixty- 
five per cent for overhead.” 

You enclose with your letter a copy of letter from 
Hon. Frank Smith, Deputy Commissioner of Insur- 
ance of New Jersey, wherein is quoted a statement 
made by Mr. English of McCarter & English, coun- 
sel for the Manufacturers Liability: 

“Mr. Insurance Company uses from 35 per cent to 
65 per cent for overhead.” That is taken right out 
of the body of a sentence, or rather, it is the closing 
clause of a sentence and taken without its context. 
As I understand the figures which Mr. Williamson 
has submitted in his letter to you, which I am hand- 
ing you, he gives the figures taken from THE SPEc- 
TATOR Chart of 1919, relating to nine insurance com- 
panies, which show they run up as high as 150 per 
cent; in some cases 190 per cent. So that he feels 
that the statement that is here made is entirely with- 
in facts—35 per cent to 65 per cent. Of course, I 
suppose if it is true there can’t be any objection to 
the statement.” 

We understand from the correspondence submitted 
by you to us that the percentages quoted are re- 
ported to have been taken from THE SPECTATOR 
Chart of 1919, relating to nine insurance companies, 
in which it is alleged that they “run up as high as 
150 per cent; in some cases 190 per cent. 

On referring to The Handy Chart of Casualty, 
Surety and Miscellaneous Insurance Companies for 
1919, published more than a year ago by The Spec- 
tator Company—and the same applies to the 1920 
publication—we beg to state that the various stock 
companies whose figures are presented therein trans- 
act other classes of business besides workmen’s com- 
pensation insurance. This being the case, and as the 
expense (aside from commissions) of transacting the 
different branches of the business of insurance are 
not segregated in the statements made by insurance 
companies to State Insurance Departments, there is 
no way in which the expense of conducting work- 
men’s compensation business can be computed, 

As to the percentages quoted in your letter refer- 
ring to business transacted in the year 1918, we find 
that a number of stock companies which wrote work- 
men’s compensation insurance in that year had gross 
expense ratios of less than 40 per cent of their en- 
tire premiums—in some cases less than 30 per cent. 
In fact, of the thirty-seven companies transacting 
workmen’s compensation insurance, the total ratios of 
three were below 30 per cent; twenty-one ranged 
from 30 per cent to 40 per cent; eight were from 40 
to 50 per cent, while but five exceeded 50 per cent of 
premiums. 

As explained, the above figures include the total 
transactions of multi-line casualty insurance com- 
panies. Any compilation which attempts to estimate 
overhead expense in conducting single lines em- 
braced by a multi-line company, like the business of 
workmen’s compensation insurance, must be _ based 
on theory and arbitrary assumption. 

The statistical publications compiled and issued by 
The Spectator Company derive the facts presented 
from the official reports of companies filed with the 
insurance departments, which do not show overhead 
in the case of workmen’s compensation or any other 
single-line branch. As the stock casualty companies, 
as already explained, transact other branches of in- 
surance besides workmen’s compensation, the ex- 
penses for inspection, etc., in other branches—as an 
instance in point, steam boiler insurance—are higher 
than in the case of workmen’s compensation. In 
fact, in some of these lines the premium charge is 
principally based on overhead or inspection charges. 
Thus, in the case of one insurance company’ whose 
figures we have before us as we write, the gross over- 
head and other expenses are 78.8 per cent, whereas 
the loss ratio is but 8.1 per cent. The policyholders 
pay their premiums largely in consideration of the 
inspection service, which is covered by the overhead 
charge. 

In conclusion, it was misleading for the repre- 
sentative of the Manufacturers Mutual, in view of 
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the presentation of the above facts, to quote The 
Handy Chart in connection with showing overhead 
charge by the stock casualty companies for workmen’s 
compensation business transacted. 





North American’s New Policies 

The North American Life and Casualty Com- 
pany of Minneapolis has issued a new set of 
health and accident policies, five in number, 
which comply with the requirements of the Wis- 
consin Insurance Department, as recently made 
public by the Commissioner of that State. 

The “regular” health and accident policy is 
issued on a monthly premium ‘basis with pre- 
miums ranging from $1.65 to $3.50 per month, 
for a benefit of $50 per month and $500 for loss 
of life. Policies may be issued for a first pre- 
mium to cover a premium of three months, six 
months or one year. A policy fee of $4 is 
required with the first premium, and the pre- 
miums apply to men between the ages of 
eighteen and forty-nine years. Men aged fifty 
to sixty years pay fifty per cent greater pre- 
miums. Strictly professional and self-support- 
ing women are also written for amounts not 
exceeding eighty per cent of their incomes. 

The “regular” policy provides indemnity for 
loss of life by accident, and loss of time by 
accident or disease, indemnities covering all 
disabilities and being payable for twelve con- 
secutive months. Additional loss of life in- 
demnities may also be provided under this 
policy, the amounts of premiums varying ac- 
cording to classification of occupation. 

Automobile Reorganization Complete 

The reorganization of the National Automo- 
bile Conference was completed last week by a 
meeting of the delegates of the old Conference, 
which amended the constitutions of the five 
local companies so as to co-ordinate them with 
the new constitution of the National Confer- 
ence. The interim executive committee of the 
old Conference was also empowered to continue 
in action until new committees to'take its place 
are appointed. The executive and underwriting 
committees also met and approved the action 
of the interim committee since the last meeting, 
and transacted such other business as came 
before them. 


Federal Surety Doing Business 

The Federal Surety Company of Davenport, 
Ta., has been licensed by the Iowa State Insur- 
ance Department to do a general casualty busi- 
ness. The company started in fully organized 
in every detail and with every department fully 
supplied to do business. The company wrote 
over ten thousand dollars in premiums during 
the first two days of its business. The surplus 
to policyholders is now about $500,000, and this 
will be increased by about $50,000 per month 
for the remainder of the year. This plan in- 
sures the company plenty of surplus for new 
business awaiting. 


EG, F. Zarwell, for many years vocational in- 
structor in Beloit public schools and also at Cudahy, 
Wis., has resigned his position as instructor, to accept 
the position of district manager for the Bankers 
Accident in Beloit, Wis. 
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County Premiums Withheld 

The Ohio State Industrial Commission has 
been notified that a suit has been filed in Ham- 
ilton county to prevent the county auditor from 
paying into the State Insurance Fund that 
county’s premium covering public employees. 
The Commission received this information in 
reply to a letter to the county auditor a few 
days ago notifying him that unless the premium, 
five months overdue, was forthcoming, payment 
of claims from Hamilton 
would be withheld. 

The Commission has decided that the failure 
to pay the premium now will not abrogate their 
rights under the workmen’s compensation law. 
This stand was taken by the Commission in 
order that the county officials may have an 
opportunity to straighten out the legal tangles 
which have arisen to prevent payment. 

The attorney who filed the injunction suit 


county employees 


says the purpose of the action was to save 
money for the county. Many county officers, 
he said, who are practically in no danger of 
personal injury, are being rated by the In- 
dustrial Commission and premiums paid 
them at the same rate as employees who are 
working in shops and factories, 


for 


Bennett Ellison Makes Long Lease 
The Charles F. Noyes Company has leased 
for the Wendel estate to Bennett Ellison for 
a long term of years, at an aggregate rental of 
$2,000,000 from May 1, 1921, 99-101 William 
street, New York, a plot about 40 by 8o in size. 


REINSURANCE 
FACILITIES 


for Casualty companies 
can be satisfactorily ar= 
ranged with us by cor=- 
respondence. | 





Our automatic covers are 
proving very valuable as 
adjuncts to building of 
volume. 


EMPLOYERS 
INDEMNITY 
CORPORATION 


KANSAS CITY 
NEW YORK CHICAGO 
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Mutual Life’s Disability Provision 


The Mutual Life of New York is now of- 
fering what is described as being the best 
disability provision yet devised by any life 
insurance It provides 
that payments to the insured begin immedi- 
ately upon approval the office of 
proofs of total and permanent disability, with- 
out waiting for the ending of the usual proba- 
tionary period, payments being made monthly, 


company in America. 


by home 


and continuing until the death of the insured 
or the termination of his endowment period. 
Annual dividends will continue as though pre- 
mium payments had been continued, and cash 
and other surrender values will similarly con- 
tinue to grow from year to year. 


W. S. Braddock Dead 
W. S. Braddock, formerly Deputy Commis- 
sioner of Wisconsin, in 
Philadelphia last month at the age of seventy- 
He removed to Wisconsin immediately 





Insurance in died 
one. 
after graduating at Yale and 
member of the State Legislature and later as 


served as a 
a member of a special committee of the legis- 
lature for investigating the affairs of insur- 
ance companies and recommending legislation 

Mr. Braddock was Deputy Com- 
of Insurance during the last few 
years of Herman L. Ekern’s term. 


thereupon. 
missioner 


Jos. Froggatt & Company’s New Office 

Joseph Froggatt and Company, Inc., of New 
York, announce the opening of an office in 
Philadelphia in the Lincoln building. Allen B. 
Doty, who has been connected with Froggatt 
and Company for a number of years, has been 
Due to the 
growth of the business and the increasing num- 
ber of clients in Philadelphia, Froggatt and 
Company found it necessary to open this office 


placed in charge of this office. 


in order to properly handle the work. 


About 16,000 Licensed Brokers 

The “List of Persons, Partnerships, Associa- 
tions and Corporations Licensed as Brokers” in 
the State of New York under Section 143 of 
the Insurance Law, from January I to May I, 
1920, makes a book of over 300 pages, and is 
estimated to present the names and addresses 
of about 16,000 brokers. 


New Insurance Commissioners 


Two 


Robert T. Crew has been appointed Superin- 
tendent of Insurance of Ohio to succeed W. H. 
Tomlinson, resigned. 

Gust Lindquist succeeds John R. Sanborn, 
resigned, as Insurance Commissioner of Min- 


nesota. 





Richard D. Lange Dead 
Richard Dazley Lange of Baltimore, one of 
the vice-presidents of the United States Fidelity 
died on June 29. Although he 
for three months the end came 


and Guaranty. 
had been sick 


unexpectedly. 
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Business Integrity 


isimportant when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connecticn with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
vacked by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 


HANOVER BANK BUILDING 
NE w YORK 


srannnsit TIMI 


LG TTT TOOT TT 














Superintendent Tomlinson to Retire 


Superintendent of Insurance W. H. Tomlin- 
son of Ohio has retired from office, and will 
become genera] counsel for the Ohio Associa- 
tion of Insurance Agents. 


—The Jamestown Insurance Company, a workmen’s 
compensation company, was recently licensed by the 


New York Insurance Department. 








COMMONWEALTH 
CASUALTY 
COMPANY 


- PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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ON THE PERSONAL SIDE 





William J. Jones, special agent, has been 
appointed supervising special agent for the 
Travelers Indemnity Company. N. W. Chi- 
chester, who has had charge of the burglary, 
plate glass and steam boiler counter of the 
Travelers at New York, will in addition to his 
other duties assume the underwriting duties for- 
merly conducted by J. L. Martin. 

James L. Case, chairman of the executive 
committee of the National Association of In- 
surance Agents, this week gave over all re- 
sponsibility as acting secretary of the associa- 
tion to Walter H. Bennett, newly-elected secre- 
tary. Mr. Case remained with Mr. Bennett 
during the past month to familiarize him with 
the business. He has devoted five months to 
the cause of the association, much to the neglect 
of his agency in Norwich, Conn. 

William M. Brown, formerly branch man- 
ager of the Detroit, Mich., branch office of the 
American Indemnity Company has ceased to 
be connected with that company. 

J. S. Morris, third vice-president of the In- 
surance Company of North America, returned 
from Europe on Friday of last week. He made 
an extended study of insurance conditions there. 

Robert M. Coyle, a prominent Philadelphia 
agent, is spending his vacation in French Lick 
Spa, Ind, 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 





Semi-Annual Statement, 
December 31, 1919 


(Condeased from Statement to U.S. Treas. Dept) 


$3,890,624 . 00 
1,000,000. 00 
564,840.00 


Admitted Assets. . 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 











F. R: Holtfodt of the North British and 
Mercantile has been elected president of the 
Illinois Conservation and Fire Prevention 
Association. 

Douglas B. Welpton, Nebraska State agent 
of the Royal, has been called from Omaha to 
Chicago to become general adjuster until a 
permanent successor to L. C. Stark has been 
appointed. Mr. Stark resigned recently on 
account of ill-health, Mr. Welpton has been 
special agent for the Royal for some thirty 
years. 

J. W. Bishop has been elected president of 
the Interstate Life and Accident Insurance 
Company of Chattanooga, to fill the vacancy 
caused by the resignation of H. D. Huffaker. 
Mr. Bishop will retain his position as home 
office manager for the Volunteer State Life 
Insurance Company. 

George C. Mulcahey, San Francisco, man- 
ager of the Liverpool and London and Globe, 
is enjoying his vacation in the Santa Cruz 
mountains, 

John T. Minter, chief examiner for A. H. 
Harris, Eastern representative of several in- 
surance companies, has recently become office 
manager for Bobie & Bell, local agents at 
Norfolk, Va. 

Frederick Williams, State agent for the 
New Zealand in the Pacific coast and mountain 
fields, has tendered his resignation to become 
special agent for the supervisory committee 
of the Rocky Mountain Fire Underwriters 
Association. He succeeds Lloyd S. Day, who 
has resigned to become manager of the Pa- 
cific Coast Automobile Underwriters’ Confer- 
ence. Mr. Williams will make his headquar- 
ters in Denver, Col. 

J. W. Wilmer has been designated by the 
Fidelity and Casualty Company as superin- 
tendent of its bonding department at Detroit, 
Mich. 

P. H. Bradin has become associated with 
the Underwriters and Credit Bureau in this 
city. For the past eighteen months Mr. 
Bradin has been the New York manager of 
the group life department of the Connecticut 


General. 
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H. S. Simon, a familiar figure in New York 
insurance circles, has accepted the position of 
special agent for the Great Eastern depart- 
ment of the Union Indemnity Company of 
New Orleans. Mr. Simon has for some time 
been with E. B. McConnell & Company, gen- 
eral agents of the Maryland Casualty Com- 
pany for fidelity and surety business. 

E. C. F. Knowles, general agent for the 
Phoenix Assurance and Imperial at San Fran- 
cisco, has been making an extended tour of 
the Northwest. 

Frank E, Burke, vice-president City of New 
York Insurance Company, is making a tour of 
the leading agencies in the Central West. 

Frank B. Cooke, fire manager of the London 
and Scottish Assurance Corporation, expects 
to sail for home within a few days. 

J. Edward Saff has been appointed manager 
of the Chicago branch office of the Interna- 
tional Indemnity Company, his territory em- 
bracing Illinois for the present. Mr. Saff 
started with the Chicago branch office of the 
Frankfort ten years ago. 

E, E. Pearce, secretary in New York of the 
London and Lancashire Fire, celebrated his 
seventieth birthday last week and the jubilee of 
his entry into insurance business. 

F. Pfitzner, formerly in the insurance depart- 
ment of the office of the Alien Property Cus- 
todian, has joined the Perez F. Huff agency of 
the Travelers. 


James L, Martin, assistant manager of the 
Travelers Indemnity Company, in charge of the 
burglary business in the New York metropoli- 
tan branch office of that company, has resigned, 
effective July 1. Mr. Martin will enter the gen- 
eral agency of Walter F. Smith in Trenton, 
Nig. 

F. C. Buswell, vice-president of the Home 
of New York, and Wilfred Kurth, secretary of 
the same company, have recently returned from 
their Western trip. Mr. Buswell joined Mr. 
Kurth in Canada, and they covered the Cana- 
dian Northwest together, making a study of 
conditions there. 


Agent J. Stenshom, of Rochester ( N. Y.) 
district, of the Prudential, has just been pro- 
moted dating June 28 to take charge of de- 
tached office at Warsaw, N. Y. Superintend- 
ent Howard predicts Warsaw will be heard 
from on all around record and improvement in 


condition of accounts. 


FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D.C. 


F. M. GUND, Mor. Western Dept. 
Sreeport, Illinois 
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The North River Ins. Co., N. ¥. 
Union Fire Ins. Co. Buffalo, N. Y. 


United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco. California 
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OKLAHOMA FARM LOANS 


The wonderful record of Oklahoma’s crop production for the year 1919 offers amp!e food for refiection. It 
proves the ultra dependability of Oklahoma Farm Mortgages. 


The total production from Oklahoma farms for the year 1919 was: 





aoa leds een cg eee Re ee eet ee $547,758,000.00 
so earl T dS 08 ee aoa ale a de es eh iat 64,037,000.00 
Remini Gny Paeiy CES... «sn wo es ck vce recwecccaeeewonnss 40,000,000.00 

je ee eee eE en a eee TET comer eT me $651,795,000.00 


_ The following table shows the income per acre from the, leading crops of Oklahoma in comparison with the 
United States as a whole, and with the various states that lead in total production of these same crops, for the year 








1919: 

Value per acrein state of Value peracre Aver. Val. per 
7 Crop greatest production in Okla. acre in U. S. 
atc 020k te IN eg rege oe cng $49.92 $30.48 $38.54 
, 0 Os EEE eran ea 27.95 28.70 27.63 
Ee = reer eee nr ee 22.14 23.10 21.12 
Eee”, = =—§«_ i RE ee eee eee 42.30 36.60 27.01 
Sarees | a ee 9.68 21.00 16.85 
| rr are 158.05 164.00 143.93 
Sweet Potatoes. ...Almbemin.................-.-cccce en: 106.22 216.00 134.19 
a ee re 30.75 33.22 32.65 
ee I, I os. cba cca ee se ee bake baweees 36.30 34.50 33.41 
Brooms Goem.......See below... ... 2. cc ccc cco ° 29.28 29.83 
Sownteumt Syrup. .- AMMAR. ........ 0... cece ences 86.45 90.48 92.77 
Peanuts........... EEC ere err eres rere 39.24 88.64 63.80 
WN 5nd aa ods ERC een ee eaee Tre eee 51.49 80.68 69.72 


*’'Oklahoma produced more broom corn than all other states combined. 


Oklahoma’s prosperity is not dependent chiefly on corn, wheat and oats as in the corn belt. Nor on cotton, 
as in the South. Nor yet on hay and potatoes as in the East. Corn is over 50% of the total crop-value in some 
states. Wheat is over 50% of the total crop-value in others, and cotton is more than 50% in still others. A 
failure in one of these crops is disastrous to the state. Oklahoma’s leading crop is only 36% of the total crop-value 
of the state. Hence failure in one or two crops affects the Oklahoma farmer less seriously. Oklahoma not only 
grows the leading field crops of most sections, but for many of them the Oklahoma farmer gets more dollars in- 
come per acre than the average of either the United States or of the state that leads in production of the crop. 


The price per acre of Oklahoma average plow land is shown to be half that of the United States, though the 
acre-income from crops exceeds the average of the whole United States. Oklahoma farmers have made the re- 
markable record of 1919, of producing more dollars per acre from our 12 leading crops than the estimated price of 
the land on which the crops grew. 

Oklahoma farm loans based on never to exceed a conservative valuation of 40 per cent., represent a security 
without a peer anywhere. 

We have specialized in them, our President having negotiated them for 35 years without the loss of a penny. 


Let us tell you all about them. 





THE F. B. COLLINS INVESTMENT COMPANY 


FARM MORTGAGE BANKERS 
OKLAHOMA CITY OKLAHOMA 











33 








THE SPECTATOR 


Thursday 








Agency Wants 





Prominent Agents and Brokers 











LIBERTY NATIONAL 


FIRE INSURANCE CO. 


of New Orleans, La. 


Authorized Capital and Surplus 
$2,000,000 


Soon to Enter the Insurance Field 








We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 

















Prominent Agents and Brokers 





LEON IRWIN & CO., Ine., New Orleans, La. 


REPRESENTING 


National Union 
National-Hartford 
Philadelphia Underwriters 
Stuyvesant 


New Amsterdam 
Casualty Co. 
Indemnity 
of America 
Automobile Insurance 


American ~ 

Automobile-Hartford 
American Equitable 
British-Amer. Assurance 
Fidelity-Phenix 
Insurance Underwriters BROKERS LINES SOLICITED 


ompany 











NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN OF PA. 


P.B DUTTON, MGR., ROCHESTER 





























J, L. MITCHELL 


is prepared to successfully negotiate and finance the re-insurance or Cone 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. ; 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 





F. JANSSENS 


* Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 


2 Courte rue des Claires 28 rue St. Michel 
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FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
865 Nassau Street New York 











[PILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


NATIONAL ASSOCIATION BLDG,, SUITE No. OO5, 
26 W. 44th ST., NEW YORK 





PAUL L. WOOLSTON 
INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., ‘DENVER, COL 


J. H. NITCHIE 
ACTUARY 


18 SOUTH LA SALLE STREET 
1523 Association Building 





Telephone, State 4992 CHICAGO 
DONALD F. CAMPBELL 

CONSULTING ACTUARY 
76 WEST MONROE STREET CHICAGO 


Telephone, Randolph 918 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 8IS HUME-MANSUR BLDG., 
KRAFT BUILDING, 


INDIANAPOLIS, IND. 
DES MOINES, IOWA 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MQ. 
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JNO. A. COPELAND 


CONSULTING ACTUARY 





124-126 HURT BLDG. ATLANTA. GA. 





JAMES H. WASHBURN, F.A.1. A. 


CONSULTING ACTUARY 


ROOM 13803 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





T J. McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 





F, ™M: SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 


Burwe & SpmakMAn 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





7. C. RAFFERTY 


CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa 





Complete Rate Books Formulated 





A, SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FFREDERIC S. WITHINGTON, F.A.I.A. 
CONSULTING ACTUARY 
402-404 Kraft Bullding Des Moines, lowa 


Telephone Walnut 3761 





W, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


256 BROADWAY NEW YORK 
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ABB LANDIS, Actuary 


To January Ist, 1920, Mr. Land:s has been 
employed ‘by 204 of the oldest and largest 
Fraternal Societies: in the United States and 
Canada, to compute rates of contribution, to 
make valuations, to report on readjustments, 
to prepare forms of certificates, to write consti- 
tutions and to give technical advice. Long 
experience in fraternal work and technical 
knowledge of insurance and law give a su- 
perior value to his services. He has dealt with 
every phase of the business to the satisfaction 
of clients. 


TENNESSEE 





NASHVILLE. 
\ 
W R. HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 





Insurance Lawyers 








IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, tna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: Mclldowie, Belfas 





Insurance Examiners and Adjusters 











BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 


Adjusters For Casualty Companies 
Appraisements (Auto Damage) 
Appraisements (Aero Damage) 
Adjustments (Aero Claims) 
Auto Subrogation Claims 

WE HANDLE 

Anything and Everything in Insurance Claims. 


Claim Investigations 
Claim Adjustments 
Claim Photography 
Surveys 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Liabili 

compenation Re L. NASE ad 
Accident Adjuster for Casualty Companies North 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 








Claims 


























THE SPECTATOR Thursday 
Ee netedendee ‘ or ssour : 
. eneral Agency Openings 
The Inter-State Fire Insurance Co. —— 
OF DETROIT, MICHIGAN OUR POLICIES SELL 
406-412 DIME BANK BUILDING RATES PER $1,000 
EROS © eee e ee Ot oe ee ee ne $643,391.51 a $13.00 og re $14.50 
LIABILITIES, INCLUDING CAPITAL............ 580,018.60 er $16.00 eer ere $17.50 
Ce ae ee $63,372.91 celataonic 
SURPLUS TO POLICYHOLDERS ................ $322,522.91 N AT 10 N A L L | F E AS SOCI AT 10 N 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 


DES MOINES, IOWA 














MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 
Policies Issued on the Weekly Plan Only 
‘Our Record is Our Reputation” 








W. A. JOHNSON, Pres. J. A. WALKER, Secy. 





Reserves and Surpius to Policyholders COMBINATION 
RN $1,950,000.00 ONTRACTS 
663 IN 1” 


ort E LIFE 
OFF HEALTH 
— ACCIDENT 
ONE Pez 
INSURANCE CO. 4 ae DOUBLE DEATH 


Loss of Hands, Feet, 


Northern Life Building i asi , 
SEATTLE, U. S. A. a ROA) 


TaN. SI 





yes 
Permanent Disability 
Benefits 
Monthly Indemnities 
Sickness or Accident 





HOME OFFICE, SEATTLE, U-S. A. 
Reliable Representatives Wanted 


D. B. MORGAN 
President 

















Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 


A French Insurance Co. (FIRE & ACCIDENT) 
would be pleased to deal with an American In- 
surance Co., willing to do business in France. 


Write to: 


‘“EGIDE de FRANCE”’ 


16 Rue Joubert, PARIS 














* Would you like to represent a life company in its 
home state where you will have back of you the in- 
fluence and interest of the biggest men in the com- 
munity? 
If so, communicate with 
CLINTON C. WHITE, Secretary 
Puritan Life Insurance Company 
Providence, R. I. 


A direct contract with the Company. General Agent’s Commissions. 











SALARY AND COMMISSION 


offered to capable man to manage an im- 
portant open territory, comprising seven 
counties in Pennsylvania. Address 


W. E. NAPIER, Secretary 


SCRANTON LIFE INSURANCE CO. 
SCRANTON, PENNA. 














CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 
































WRITES 
Fidelity and Surety Bonds Plate Glass General Liability 
Accident and Health ’ Burglary Elevator 


Automobile. Liability—Property Teams 


Damage and Collision 
Licensed by the United States Government, the District of Columbia, and the following States: 
Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 
Pennsylvania, Kentucky, Wisconsin, Maryland, Nebraska, West Virginia. 
A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 
outlined by its own Officers and Directors in co-operation with its own agents. 


A. J. SABATH, President O. F. ROBERTS, Vice-Pres. & General Manager 


Monthly Payment 
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NOW READY The 
INDISPENSABLE TO EVERY LIFE AGENT BERKSHIRE LIFE INSURANCE CO 
Two Companion Pocket Publications of Pittsfield, Mass 


Unequaled as Canvassing Documents 
Inc. 1851 
THE STANDARD WORK ON PREMIUM RATES AND POLICIES sisi 


The Handy Guide W. D. WYMAN, President 


Premium Rates, Applications and Policies A purely mutual company, issuing all desirable 
TWENTY-NINTH ANNUAL EDITION, 1920 forms of life insurance. 



































The only work giving complete premium rates and policy 
ina of 170 leading companies. aa 

The Handy Guide presents the facts concerning premium ° ° 
rates, “ae eee policies and applications of the active Attractive Literature 
life insurance companies of the country. 

The book being alphabetically arranged, is self-indexing, and 
all of the matter relating to any one company is grouped to- 





gether. The volume also contains annuity rates, reserves upon as F 4 
various mortality tables and rates of interest, etc. Ambitious, Productive and Trustworthy Life 
Its value to every progressive agent is incalculable. . 
In the many years of its publication The Handy Guide has Agents may be benefited by corre- 
maintained the highest reputation for reliability and complete- 


sponding with 


ness. 





Price, in flexible binding, $3.75 
Price, with thumb index, $4.00 | W. S. WELD 


Superintendent of Agencies 
Vest Pocket : 
Life Agents’ Brief ||; 


1920 EDITION T 
































Policies that promptly respond to 
. ; . RY! the up=to=date needs of the public 

The most convenient work on premium rates, dividends, net 
cost, cash values and policy provisions. and proven field programs that result 

Premium rates for 125 companies shown at a glance, All in larger incomes to agents make 
companies listed under each age. P P 

Dividends and Average Yearly Cost for 5 and 10 Year this an ideal company to represent. 
Periods. A new and valuable series of tables, showing divi- 
dends paid year by year for a period of ten years and the aver- 
age yearly cost for both five and ten year periods. The schedule 
covers Ordinary Life, Twenty-Payment Life and Twenty-Year 
Endowment policies issued at ages 25, 35, 45 and 55. The 
arrangement of the tables admits of an instant comparison of 
dividends to policyholders and net cost, making it invaluable 
to the agent when comparing the figures of two or more com- 
panies. 

This edition of the Life Agents’ Brief also presents, for the 
first time, in compact form, the amount of annual dividends per 
$1,000 of insurance paid in the year 1920.on the three leading 
forms of policy contracts, viz.: ordinary life, twenty-payment 


INDIANAPOLIS 
life, and twenty-year endowments, issued during a period of 


five years. The dividends are given for ages at entry of 25, OVER SEVENTEEN MILLION 
30, 35, 40, 45, 50,55 and 60. By a concise from of arrangement 
the figures are shown in immediate contrast with the premium DOLLARS IN SECURITIES 
charged, so that the determination of the net cost is easily 
arrived at. 

Policy provisions clearly indicated for all companies under | Deposited with Auditor of State of 
appropriate headings, including military and naval service Indiana for the Sole Protection of 


clauses. 
Net cost shown for ten years of actual experience. No Policyholders. 


estimates or guesswork. 
Cash values presented in most comprehensive form. 
The best and cheapest work for agents. 


oe -* 





1894 1920 


STATE LIFE 


INSURANCE COMPANY 


Hae SOMA 





" © 





Good Territory and Remunerative 
Contracts for Men Who Can “Do 


» © 


Price, in flexible binding, $2.00. 


Bate 2S PWOA sO Mae Om EON ABs 


Things.”’ 
~ h ] TV 
THE SPECTATOR COMPANY KK On Agency Mattzrs Address 
CHicaco OFFICE PUBLISHERS ~— 195 Wittiam STREET CHAS. F. COFFIN, Vice-President 


NEW YORK 


INSURANCE EXCHANGE 















































Thursday 








National Life Insurance Company 
of the Southwest 


The company to represent in New Mexico and Arizona 
‘*More days of Sunshine’’ 


For attractive agency proposition Write 


E. T. CHASE 


Secretary €§@ General Manager 
ALBUQUERQUE, NEW MEXICO 














Detroit, Michigan 


President 





Liberal Contracts to Live Agents 
ELMER FB. DEARTH Upto the minute policies. Write us. 


A Michigan Company 


for 


Michigan People 


Look! 




















— 








Stability—Permanency—Protection 
THE PRAETORIANS, DALLAS, TEXAS 


Scientific Life Insurance. 


10-20 Pay-Cash & Loan Values. Double Payment, Accident 
and Disability Provisions 16 to 55—men and women. 


Net Assets covering full Reserve Required by Law and in 
addition thereto a Surplus. 


Attractive Contracts for hustlers. 


C. B. GARDNER = = = President 

















Equitable Life Insurance Company 


of the District of Columbia 


ORDINARY AND INDUSTRIAL 





Established in the District of Xolumbia, West Virginia, Ohio and Delaware 


. HENRY P. BLAIR 
: . JOSEPH SANDERS 
WILLIAM A. BENNETT 
o-  ZALLEN Co CEARTK: 
GILBERT A. CLARK 


Main Office, 246 14th St., N.W., WASHINGTON, D.C. 


President 

Vice President ‘ ‘ . : , 
2nd Vice President (Agency Supervisor) 
Secretary . x ‘ ; ‘ 
Actuary . ‘ ‘ 





THE UNITED STATES 
LIFE INSURANCE 
COMPANY 


in the City of New York. 


Organized 1850. Non-Participating Policies only. 
Over Forty-Five Million Dollars Paid to Policyholders. 


John P. Munn, M. D., President 


Good territory open for high class, personal pro- 
ducers, under direct contracts with the Company. 
Address Home Office, 277 Broadway, New York City. 

















WE WANT AGENTS 
to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
& ‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO: 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—Des Moines, Iowa 


GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 






































United States Head Office 431 Insurance Exchange, Chicago 





Live men want a live Company. 
Our Salesmen make money. 
Good contract for the right man. 





2nd Floor Coal Exchange 


| JOHN F. TUBBS, 


President 





GENERAL OFFICES: 


Wilkes-Barre, Pa. 


H. B. WILSON, 


Secretary 


Write Us Foday. 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N. Y. State, 56 Maiden Lane, N.Y. 











‘fOUR BONDS GUARANTEE INTEGRITY”’ 


CASUALTY 
INSURANCE 


SURETY 
BONDS 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 

















AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing 
ni $9.00 quartérly. Covers every disease and every accident. 
ait Liberal commission paid to live producers. 


CENTRAL BUSINESS MEN’S ASSOCIATION 


H. G. ROYER, Pres. Westminster Bldg; 
Cc. O. PAULEY, Sec’y. & Treas. CHICAGO, ILL. 








wo ailines:< - 


Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
Vv. A. YOUNG, Supreme President, LAWRENCE, KANSAS 




















FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817 Incorporated March 27, 1820 
Charter Perpetual 

$1,000,000.00 

13,481,581.02 

8,881,957.78 

Net Surplu 3,599,623.24 

Surplus vLolPolicy Holders 4,599,623.24 


E. C. IRVIN, President. 
J. W. COCHRAN, Vice-President. 
~~ B. MORTON, 2d Vice-President. 
. GC. GARRIGUES, Secretary and Treasurer 
a N. KELLY. JR., Assistant Secretary. 





GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at pores we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 
C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 

















| 


Cyuerantee Timd 
Life 
Eurotel elite 
@hitelatel 


PURF LIFE 
NSURAN i 
PROTECT 


For an operation, For men’s suits, 

a surgeon; a tailor; 
For women’s clothes, For building plans, 

a modiste ; an architect ; 


For automobile insurance, 


THE OHIO CASUALTY INSURANCE CO. 


-; specializing company offering “the best in automobile 
insurance. 
B. D. Lecklider, President 
Howard Sloneker, Sec’y and Mgr. 
HAMILTON, OHIO 

















North American Fire Ins. Co. 


of Des Moines, Iowa 


Assets, $796,357.76 


Lines Written: 
Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Secretary 
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Che 
Security Benefit Association 


SUCCESSOR TO . 
Che inights and Ladies of Security 
National Office - ~ Security Building - - Topeka, Kansas 








A MILLIONAIRE SOCIETY 


250,000 Members 


The Society with a great past—The Society with a GREATER future. 80% greater increase in membership during 1919 


than in any preceding year. 
The Society that H A S met all sepiteonionte of State Laws and stands ‘‘Four square to all the winds that blow.” 


SPECIAL FEATURES 


Issues four forms of adult certificates—all on adequate 
rates. 
American Experience 4% Twenty pay Life. 
American Experience Paid up at 70. 
N. F. C. 4% Whole Life 
Current Cost Triennial Automatic Revision. 


Issues two forms of Juvenile Certificates. 


Term Certificate to age 16, when transfer is made 
to Adult Department. 





Whole Life Certificate. 


A Real Fraternal Society operating a Mutual Co-operative Farm of more than 300 acres—An Old Folks’ and Orphans’ Home 
—A General Hospital in course of construction. 
All members entitled to benefits of these charitable institutions without contributions additional to the regular assessment 


rates. . 
For information, address 


MOST ATTRACTIVE CONTRACT J. M. KIRKPATRICK, National President 
TO MEN AND WOMEN Topeka, Kansas 














GUARANTEE MORTGAGE AND FINANCE Co. 
of 


DES MOINES, IOWA 


Capital Two Million Dollars 


IOWA FARM MORTGAGES 


IOWA is conceded to be the premier agricultural state of the Union. 
IOWA first farm mortgages are among the safest investments in the world. 


The mortgages sold by this institution conform in every respect to the laws 
regulating the investments of the funds of insurance companies in every state 
in the Union. 


REFERENCE: Any insurance company, bank, or trust company, Des Moines. 


Correspondence Invited! 


- R. B. PARROTT, ‘President 5 G. H. MAXTIN, Treasurer 


Suite 1001-1002-1003 Register & Tribune Building 
DES MOINES, IOWA. © -), #2.) 
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